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CYYACHI TEHAEHIII PO3BUTKY MAPKETUHIOBUX KOMYHIKAIIIH
CURRENT TRENDS IN MARKETING COMMUNICATIONS DEVELOPMENT

VY craTTi BU3HAYEHO CydacHi TEHAEHLI] PO3BUTKY MapKETHHIOBUX KOMYHIKalliil. Y3arajabHEHO MiAXOAU 10 BH-
3HAUCHHSI HETPaIULIHHUX 3ac00iB MAapKETHHTOBHX KOMYHIKAIliid. 3aIlpOIIOHOBAHO JIOTOBHHUTHU IEPEIiK HETpaIu-
IHHUX 3aC001B MAPKETUHTOBUX KOMYHIKAI[ii, 30KpeMa: TPIOKOBHI MapKETHHI, MAPKCTHUHT WICHCTBA, IHTEPAKTHBHI
Tect. JlocmipkeHo 1HHOBAIIHI 3ac00M MapKEeTHHTOBHX KOMYHiKallii, cepen skux I, BipTyanbHa peanbHiCTh,
reiimidikamis, Big Data, BijieoxocTHHT Ta iH. BUOKpemIIeHO IepeBary 3acToCyBaHHS OPEHIMHTY K BaXKJIUBOTO 1H-
CTPYMEHTY HETPaIUIIHHIX MAPKETHHIOBUX KOMYHIKAIlil Ta CKJIaI0OBOI CTpaTeriqHuX Iied mianpuemcTsa. Jlocmi-
JDKCHO 0COONMMBOCTI Ta HACIIAKA BHKOPHCTAHHS NMPUBATHUX MAPOK BITUM3HSHUMH Cy0’€KTaMU T'OCTONAPIOBAHHS.
AKIICHTOBAHO yBary Ha IepeayMoBax MoOyIOBH CHIBHOTO OpPEHAY B CyJaCHHX YMOBaX TOCHOAAPIOBAHHS, 30KpeMa:
Moandikalis IpoayKIlii, OpieHTaIlisl Ha HOBITHI pO3pOOKH, IHHOBAIi{HI TEXHONOT11 BeAeHHs Oi3HECY, BIOCKOHAJICH-
HS POJYKIIii, PO3LIMPEHHS aCOPTUMEHTY.

KurouoBi cioBa: MapKkeTHHIOBI KOMYHIKallil, iHTerpoBaHI MapKEeTWHIOBI KOMYHiKalii, TpajuUiiHi 3aco0u
MapKETUHTOBUX KOMYHIKalliid, HeTpaJuLiiiHi 3acO0M MapKEeTHHIOBMX KOMYHIKallild, 1HHOBaliiHI MapKeTHHIOBI
KOMYHIKaIlii, OpeHIHHT.

The article identifies current trends in the development of marketing communications. Among them, the main
ones are as follows: advertising of goods/services on the main social networks (Facebook, Instagram, TikTok) with
the involvement of celebrities (artists, models, athletes, influencers with a large audience, etc.); mass advertising of
goods/services on the main social media (Facebook, Instagram, TikTok); word-of-mouth Internet marketing, which
involves informing customers about the quality of goods/services. Approaches to defining non-traditional means of
marketing communications are generalized. It is proposed to supplement the list of non-traditional means of marketing
communications, in particular: stunt marketing, membership marketing, and interactive tests. The innovative
means of marketing communications, including Al, virtual reality, gamification, Big Data, video hosting, etc. are
investigated. The advantages of using branding as an important tool for non-traditional marketing communications
and a component of an enterprise's strategic goals are highlighted. Branding contributes to the growth of product
competitiveness, and its recognition in the market, forming a level of trust on the part of customers and encouraging
them to make a purchase decision; enhances the image of the organization, and increases its profitability and value.
The features and consequences of the use of private labels by domestic business entities are investigated: it helps
to increase the number of loyal consumers; private labels encourage buyers to make impulse purchases; private
labels provide direct communication with different contingents of buyers, which allows to respond quickly to
changes in market conditions and influence the volume and structure of products; private labels allow to reduce
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advertising costs during their promotion, replacing them with measures to stimulate the use of private labels. The
article focuses on the prerequisites for building a strong brand in the current business environment, in particular:
product modification, focus on the latest developments, innovative business technologies, product improvement,

and product range expansion.

Keywords: marketing communications, integrated marketing communications, traditional means of marketing
communications, non-traditional means of marketing communications, innovative marketing communications,

branding.

IMocranoBka mpodjaeMu. MapKeTHHIOBI KOMYyHiKallii
€ BOKJIMBUM 1HCTPYMEHTOM HPOCYBaHHs TOBapiB. Bupoo-
HUKM Ta TIPOJABIi, HAMAralO4nCh 3aJO0BOJIEHUTH Di3HO-
MaHiTHI MOTPeOU CIOKHUBAUIB, MIPOIOHYIOTh M HIMPOKHIA
ACOPTHMEHT ToBapiB Ta nociyr. Cy4yacHi CIIOKUBA4i € HaJI-
3BMYaiiHO BUOArMBUMHU. BinnosigHo, 1mo0 npuBepHyTH
IXHIO yBary i CpsIMyBaTH MPOIeC MPUHHATTS PIlICHHS TIPO
KYTIBITIO TOBapiB YH MOCIYT Y TOTPiOHOMY AJISt TIPOJABIIiB
pycii, 3aCTOCOBYIOTh CHCTEMY MapKETHHTOBHX KOMYHiKa-
wiil. [HCTpyMeHTH MapKeTHHIOBHX KOMYHIKaIlii 3a3HAI0Th
3HAQYHMX 3MiH I1iJl BIUINBOM PO3BUTKY PUHKY, CYCITIJIbCTBA,
TIOBE/IIHKY CHIOKMBAYiB, 0COOJIMBO B yMOBax Lu(poBizamii
EKOHOMIKH.

AHaJi3 ocTaHHIX JocaiTKeHb Ta myoaikamiii. locoi-
JUKCHHIO TEHJIEHLIH PO3BUTKY Ta IIPAKTHYHOTO 3aCTO-
CYBaHHS MapKETHHTOBHX KOMYHIKAIiil MPUCBSIUEHO Pl
npailhk BiTYn3HAHUX BYeHUX: AHrenko [.B., Jlex [LA., Onek-
ciok I'B., Camoriii H.C., Bacunpuenko JI.C. 3okpema,
[IKaBUM € TOCIiKEeHHS HayKoBIIiB AHTenko [.B., Jlex LLA.
[4], sIKi HATONMOMUTYIOTH, IO CHOTOAHI B YMOBaX CTPIMKOTO
PO3BUTKY PHHKOBHX BiTHOCHH TpaIHIiiHI 3aco0u Map-
KETHHTOBHUX KOMYHIKAI[Ii JIeNI0 MOCTYIAlOThCS HOBHUM —
HETPaJULIHHNAM, SIKI XapaKTepHU3yIOThCS HU3bKOOIOKET-
HUM HECTaHAApPTHUM Ta BHCOKO€()EKTHMBHUM BIUIMBOM
Ha WTBOBY aygurTopiro. [lomambmni HOCHiIPKEHHS 3aCTO-
CyBaHHS HETPAJWIIHHUX 3ac0o0iB PO3BUTKY MAapKETHH-
TOBUX KOMYHiKamii BimoOpaxeHi y mparmi Onekciok I'B.,
Amnrenko 1.B., Camoriit H.C. [9], B sikiii aBTOpH 3a3Ha-
YalTh, 10 B CYYaCHMX YMOBax IIBHJKOIO PO3BUTKY
IHHOBAIIITHUX TEXHOJIOTi, aKTUBHOTO T€HEPYBaHHS pi3-
HOMAHITHHUX 1JIed, JOCTYIy /10 BHCOKOSKICHHX 3aco0iB
KOMYHIKaIlill TIOHSATTS «iBeHT» HaOyBae Bce OUTBIIOTO 3HA-
YeHH y AIJIOBOMY CIIIJIKYBaHHI Ha pHHKY TOBapiB, poOiT i
nocnyr. Bacunpuenko JI.C. [7] Harosomye, 110 cepes ycix
MapKETUHIOBHUX IHCTPYMEHTIB, 110 3a0€3MeYyI0Th CUCTEMY
B3a€MO3B’SI3KIB 1 B3a€EMUH, OCOOJMBY pOJIb BiJIrparoTh
MapKeTHHIOBI KOMYHIKaIlii, SIKi MPEACTaBISIIOTh IMPOIEC
mepenavi iHpopmalii mpo MPOAYKTH Ta iX BIACTHBOCTI
Oe3mocepeHbO ITFOBIHM ayauTopii Ta 3mAaTHI 3abe3medy-
BaTH 3B’SI30K MIANPHEMCTBA SIK 31 CIOKMBayaMH, TaK 1 3
IHIIIUMHU CTCHKXOJICPaMHU.

Ha wamy aymky, OUIBII TDIIHOOKOTO OCIIIKCHHS
oTpeOyIOTh TeHICHIIIT PO3BUTKY MapKETHHTOBHX KOMYHi-
Kallifl il BIUIMBOM IT(POBi3allii eKOHOMIKH Ta CYCITLIb-
CTBa 3araJioM.

dopmysIOBaHHSI 3aBIaHHS JAociHiqKeHHs. Mera
CTaTTi MOJsira€ y BH3HAUCHHI OCOOJMBOCTEH PO3BUTKY
MapKeTHHIOBUX KOMYHIKallii B Cy4acHHUX YMOBax Ta
JIOCII/DKeHHI  3ac00iB  HETpaJUIIHHUX MapKeTHHTOBUX

KOMYHIKaIlii.
BukJjag ocHOBHOro marepiany aociaigkeHHs. Map-
KETHHTOBI KOMYHIKaIllii — 1e 3aco0u, chpsMoBaHi Ha

JIOHeceHHs! iH(opMalii nMpo MEeBHUI TOBap YM IOCIYTY,
cy0’€eKTa rocroiapioBaHHs, 3 METOIO BIUTUBY Ha IPUHHSATTS
pilIeHHs PO KyMiBIO. B cydacHHX ymMoBax rocrojapro-
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BaHHS JIOBOJII HEMPOCTO BU3HAYHTH, SIKi cCaMe IHCTpyMEHTH
Ta 3acO0M MapKETUHTOBHX KOMYHIKaIliil OyIyTh HaOLIbIT
epextuBHIMA. CTaHOBJICHHS Cy4acHOi CHCTEMH MapKe-
THHTOBUX KOMYHIKalliii BiIOyBaeThCsi B yMOBaxX BCe OUIBII
YCKJIQJIHEHOT B3a€MOJIiil KOMIaHili 3 pI3HUMH KOHTpareH-
TaMH 32 CKOPOYEHHS JKUTTEBHUX IIMKJIIB IPOAYKIIiT, BUCOKOT
JIMHAMIKH 3MIHM CIIO)KUBUUX [T€PEBar, 3HKEHHS e()eKTHUB-
HOCTI pexnamu [7].

BpaxoByroun MIBHAKI TEMIM PO3BHUTKY KOMYHIiKa-
WiffHUX Ta iH(pOpMAliHUX TEXHOJOTIH, BiAOyBaeThCs
MOCTIHHUI Tpoliec TpaHChopMallii 3ac00iB MAPKETHHIO-
BUX KOMYHIKaIlili, MTOsIBA HOBHX 3aCO0IB HETPATUIIMHUX
MapKeTHHTOBUX KOMyHikamiid. [Ipore, He 3Baxkaiouum Ha
BUHUKHCHHS HOBHX 3aC00iB MapKETHHTOBUX KOMYHIKAIIii,
HE ICHY€ yHiBepCaJIIbHOTO HA0Opy iHCTPYMEHTIB, SKi OyiH
0 e(eKTUBHUMHU JUIsl PI3HUX CHIOKUBAYIB Ta PI3HUX PUHKO-
BUX CHUTYaIlii.

CyyvacHi TeHJECHIIT PO3BUTKY MapKETHHIOBHX KOMYHi-
Kalliif mpencrasieHo y Taomumi 1.

Cy0’€eKxTH rocroiapioBaHHs, 3aCTOCOBYIOUH MapKETHH-
TOBi KOMYHiKaIlii, IparHyTh BCTAHOBUTH JOBIOCTPOKOBI
BIZIHOCHHHU 31 CIIOXKMBauyaMH, KEPYIOUHUCh MapKETHHIOBOIO
KOHIICTIIII€F0 B3aEMOBIHOCHH. B TakoMy BumaiKy Haifuac-
TillIe BUKOPHUCTOBYIOTh IHTETPOBaHI MApKETUHIOBI KOMYHi-
Kalii, TOOTO KOMIUIEKC MapKETHHTOBHX KOMYHIKaIlii: pi3Hi
3aco0u TS PI3HUX BHUJIB TOBApiB 1 MOCTYT, a00 3aJIeKHO
BiJl TOMIiH, AK1 ITAHYIOTBCS UM CUTYAIlii, sIKa CKIIaIacs.

CKJIaJIOBOIO IHTETPOBAaHUX MAapKETHMHTOBUX KOMYHiKa-
1iii € HeTpaauLiiiHi 3acoou. [Ipore moTpiOHO mam’siTaTy, 1o
BOHU HE MOXYTb ITOBHICTIO 3aMIHUTH TpaJuLiiHI 3aco0n
MapKETHHTOBHX KOMYHIKAIIil, a TMiJCUITIOIOTH iX. Y mparri
[4] mpencraBneHo HeTpaAMIliitHI 3acO0M MapKETHHTOBHX
KOMYHIKaIliif, 30KpeMa: MapTU3aHCEKUH MapKeTHWHT, Map-
KeTHHT axy, MPOBOKAIIHHUI MapKeTHHI, Mapa3uTHIHUH
MapKeTHHT, (IenMo0, Poaj-1ioy, KHUTTEBE PO3MIIICHHS,
CKaHJaJbHI cTparerii, capadanHe pajio, IIyMOBUI Mapke-
THUHI, BIpyCHUH MapKETHHT, MapKETHHT CITIJIBHOT, JIOKaJIb-
HUHA MapKETHHT, TPONOBIIHUIBKUA MapKETHHT, CEMIUTIHT
MPOAYKIIi, MapKeTWHI BIUIMBY, NPUINHHO-NIOB’ I3aHUN
MapKeTHHI, CTBOPEHHSI I[IKaBUX MOBIJIOMIIEHb, OJOTH TIPO
OpeH, MporpaMu NO3UTHBHUX BIATYKIB.

bimuk B.B., IBanuenko B.O. [5] HaBemenuii mepeiik
JIOTIOBHIOIOTH HAaCTYITHUMH 3ac00aMH  HETPaAWIIHHUX
MapKETHHTOBUX KOMYHIKaIliii:

buzz — MapKeTHHT XapaKTepH3yeThCS SK YHpaBIiHHA
peaKIliero Ha MeBHY (PEKJIaMHY) MO0 3 BUKOPUCTAHHSIM
NPUIOMIB TICHXOJIOTIYHOTO BIUIMBY «3apaKeHHs», HacJi-
JyBaHHsI Moji. Takox 11e reHepyBaHHs 4yTOK, PE30HAHCY
TPOMAJICHKOT TyMKH TICIIs TOMii 1 Tependayae CTBOpEHHS
XIOTAXYy, TAJIaCy HAaBKOJIO IPOAYKTY;

entertainment — MapKeTHHT MOJATAE Y BUKOPUCTAHHI
NpUIOMIB 1HAYCTpii po3Bar Jjisi MOMyJsipu3alii ToBapis i
nociyr. BaxkiauBo CTBOPUTH MO3UTHBHY atmocdepy, ska
Oysie acolitoBaTHCs 3 KOHKPETHUM ITIAPUEMCTBOM, a Map-
KETHHTOBI KOMYHIKaIlil 3pOOUTH SICKPaBUMH Ta iIrPOBUMH;
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Tabmuus 1

CyuacHi TeHieHLIil PO3BUTKY MAPKETHHIOBUX KOMYHIKAIii

Ne 3/m

Hassa

Koporka xapakTepucTuka

IepeBaru Ta HenoMiKN

Pexiama ToBapis/mociayr
B OCHOBHHX COIIIaJIbHUX
Mepexax

(Facebook, Instagram,
TikTok) i3 3anmydeHHsIM
3HAMEHHUTOCTEH (apTHCTH,
MOJIeIli, CHIOPTCMEHH,
iH(ITIOCHCEPH 3 BEJIMKOIO
ayJIUTOPIEFO TOIIIO)

OpieHTanis Ha LeH BUJ MapKeTUHIOBHX
KoMyHikaniii xapakrepua s CLIA,
OCKUIBKH TIPOAYKIIS 1€l KpaiHW MOIy-
JsipHa B YCbOMY CBiTi. IHmi kpainu,
BKJIIOYHO 3 YKpaiHOMO, TaKoXX Hamara-
IOTbCSI BUKOPHCTOBYBAaTH TaKUd  BHJ
pexinamu (Yexisi, Pymynis, CrnoBaudnna
Ta geski iHmi kpainum €C), ame BiH €
MCHII e(EKTHBHUM dYepe3 HEIOCTATHIO
KOHKYPEHTOCIPOMOXKHICTh TOBapiB/
MOCITYT Ta HEJIOCTATHIO KiJIbKICTh ITi/ITHC-
HUKIB BIUIMBOBUX JIHOJICH Yy COLIaIbHUX
Mepexax

IlepeBaru: noBipa Ta aBTEHTUYHICTh: O1IbII
0coOHCTUH piBEHb CHINKyBaHHs i1H(IIOEH-
cepa 31 CIIoXKHBavYaMH;

HiJIecpsIMOBaHe OXOIUICHHS: 1H(IIOCHCEpH
MalOTh YiTKO BU3HAUCHY ayIUTOpil0, Ha SKY
MOXYTb HAaIlIUTUCA OpPEeHH, 3aMiCTh IIHPO-
KOTO «3araJbHOT0» OXOIIICHHS,
e()eKTHBHICTh Ta PE3yJIBTATUBHICTH: OLIBII
TOYHE TapreTyBaHHS Ta BHUCOKA 3ay4eHICTh
ayauTopii.

Henomixu: BUCOKa BapTiCTh PEKIaMH Ta 3BO-
pOTHa HEraTMBHA peakilis, sKka MOXe OyTH
BUKJIMKaHA PpEKJIaMOI0 IEBHOTO TOBapy/
MOCIYyTHU NEBHOIO 3HAMEHUTICTIO, 1110 3HIDKYE
OYiKYBaHi pe3yJIbTaTH MTPOTHO3Y).

Macosa peksama ToBapis/
HOCJIYT Ha TOJIOBHUX COIY
3MI (Facebook,
Instagram, TikTok)

€ nyxe epeKTHBHUM, HAOYBIIM MIUPO-
KOTO TIOIIMPEHHS B KOMIIaHIfX, IO MPO-
HOHYIOTb ~ TOBapW/IOCIYI'M  MacOBOIO
croxkuBaHHs. B VkpaiHi Takox HpakTu-
Ky€TbCS TaKHH BHJ PEKIAMHU IIOIYISIP-
HUX TOBapiB/TIOCIIYT, SKI KOPUCTYHOTHCS
MOITUTOM Ha PEriOHaJIBbHOMY, MICIIEBOMY
Ta HallIOHAJILHOMY PiBHSX

IlepeBaru: macuiTaOHe MEpPENIOBHEHHS ayau-
TOpIil; EKOHOMISI BUTpAT Ha peKJIaMy 3a paxy-
HOK MacmTaly, BiJICYTHICTh HEOOXiTHOCTI
BUKOpPHCTaHHS i1H(OpPMALiMHUX TEXHOJIOriH
111, anami3y BeaHKuX 0a3 TaHUX.

Heponiku: edekt HACTUPIUBOCTI, Yepe3 KU
KOPHCTYBaui 3aJIMIIAITh CKapru ado MpHXo-
BYIOTb iH(popMaLito 0e3 IOIepeAHbOro nepe-
DIy, MOXKIJIABICTH HU3bKoro ROI.

IaTepuer-mapkeTHHT

i3 BYCT B ycTa,

SIKUH nependadae
iH(pOPMYBaHHS KJIIEHTIB
PO SIKICTh TOBApiB/
MOCIyT

Leit Bua MapKeTHHTY Ma€ Ha yBasi CIo-
HyKaHHSI CIIOKUBA4iB 10 OOMiHY CBOIM
JIOCBIJIOM, BUKOPHCTAHHS J{yMOK CIIOKH-
BauiB Ha KOPUCTb KoMnaHii 1 6penny. IIpu
IBOMY TMOBHHHA HOIIUPIOBATHCS TUIBKU
npapauBa iH(OpMallis, IO PO3KPHBAE
peanbHi XapaKTePUCTHKU MHPOAYKTY. €
Taki #Oro pI3HOBHAM: CTUMYJIOBAHHUH
i HeCTHMYJIbOBaHMH. 30Kpema, HEeCTH-
MYJIBOBAaHMH THIT O3HAYa€, IO MOKYIII
3 BJACHOI iHiLIaTUBH 1HGOPMYIOTH TI'PO-
MaJICBKICTh TIPO  SIKICTh, ACOPTHUMEHT,
IHII OCOONMBOCTI TOBAPiB/IIOCIYT KOM-
MaHil, a CTUMYJIbOBAaHUH THUII Tiependavae
HagaHHs iH(opMarii B 0OMiH Ha BHHAro-
pony (3HUXKKY, IOJAPYHOK, OILIaTy TOILO)

TepeBaru: BUCOKa HMOBIPHICTh BUHUKHEHHSI
KOMYHIKaIlil Ha Ty YM 1HIIY TEMy MIX yd4ac-
HUKaMH; MOMEHT JIOBIpH MiX CITiBPO3MOBHH-
KaMH, SIKMM BU3HAUAETHCSI THM, IO MOPaaH,
JaHi no npyx0i, He HECYTb B COO1 CMUCIIOBE
HaBaHTAXXEHHS PEKJIAMHOTO XapaKTepy; oziep-
JKyBau TMOBIJIOMJICHHSI CJIyXa€ CBOTO CITiBPO3-
MOBHHKA, TOMY 1110 TXHSI pO3MOBa HE € peKia-
MOIO; TO3UTHBHE YSBJICHHS MPO MPOAYKT
NepelacThCsl TUTBKK B TOMY BHIQJKY, KOIH
CIIOKMBA4 Ha CBOEMY OCOOHMCTOMY MIOCBIfl
Oyzie 3a10BOJICHUIT SKICTIO TOBApY.

Henoniku: oOMexeHU KOHTPOJb HaJ MOBi-
JOMIICHHSIMH, Ba)KKO KOHTPOJIOBATH; KOTO
JIOCATHE Balle ITOBIIOMIICHHS, HE BiJOMO,
XTO CTOITh 32 HOIIUPEHOIO iHPOPMALIEIO 1 Uu
BapTo i TOBIPATH.

Lorcepeno: ysaeanvreno asmopamu Ha ocHogi [3]

life- placement — 1ie crioy4eHHs1 TeaTpalbHUX OCTa-
HOBOK 1 MApKETHHI'OBOT'O IIPOCYBaHHSI, JIe CLIEHOIO BUCTYTIA€
came JKUTTS. AKTOPH — CIEI[ialIbHO ITiATOTOBJICHI POMOY-
TEpH, PEKBI3UT — TOBap abo MocCiyTa, CIeHapiil — 3a3mae-
TiIp pO3pOOICHNI TIaH KaMITaHii, a TIsAAadi — MU caMi;

TH3Ep — 1€ PeKIaMHe TIOB1IOMIIEHHS, MOOyIOBaHe K
3arajka, sika MICTUTh y coOi yacTuHy iHpopMmaii 1po
TOBap, OJHAK IPH LLOMY CaM TOBap HE JEMOHCTPYETBCS.
Tuzepu 3a3Buvail 3’sBIAIOTHCS HA PaHHLOMY €Talll Ipo-
CYBaHHSI TOBapy Ta CIYT'YIOTb IJIsi CTBOPEHHS IHTPUTH
HaBKOJIO HBOTO;

product placement — 1e pekIaMHUN TPUHAOM, SKHI
MOJISITAE B TOMY, [0 PEKBI3UT y (iibMax, Teyienepeaadax,
KOMIT'IOTEpHHX irpax, My3WYHUX KJirnax abo KHUrax mae
peasbHUH KOMEpUiHHMI aHajor. 3a3BUyail JEeMOHCTpY-
€TBCSI CaM PEKJIAMOBaHMH MPOAYKT, HOTO JIOTOTHI, abo
3rajly€Thes PO HOTO XOPOIIY SIKICTB;

SMM (social media marketing) — npocyBaHHs TOBa-
piB 3aco0amu colialbHUX Mepex. KoMIuiekcHe TOHSITTS,
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1[0 OXOILIFOE POJIUKU OJIOTEpPiB, BIPYCHY peKiamMy, TPYIIH B
coLaJIbHUX Mepexax Ta 1HII (OpMH TOIIUPEHHS iHPOP-
Mari.

Y3aranpHIOIOUH MPOBE/ICHI JOCITIPKCHHS MPOITOHY€EMO
JI0 3ac00iB HETPATUIIIMHAX MapKETHHTOBHX KOMYHIKaIliit
TakoX BigHecTH [1; 2]:

* TPIOKOBUI MapKeTHHI — (OPMH MapKETHUHTY YU
pekyiamMH, 3a JIOTIOMOTOI0 SIKUX OpeHj myOlniKye Henpas-
JBl 200 TYMOPHCTHUYHI HOBHHH 3 METOIO IPHBEPHEHHS
yBaru 3MI Ta cycminbscTBa;

* MAapKETHHI' YJICHCTBAa — KEPOBaHA KOMIIAHIEIO ITPO-
rpaMa 3 IepeTBOPEHHS MOTSHIIIMHNX KIIEHTIB UM MTOKYTIIIIB
Ha MOCTIHHKX KITiEHTIB. BoHa Moke 3a0e3mneunTy nepeada-
9yBaHi IOTOKU JIOXOJIB, 30UIBIINATH JOXIM Bi/I KJII€HTIB Ta
30UIBIINTH KUIBKICTH pedepaiB 3a paxyHOK e(peKTHBHOTO
BHUKOPUCTAHHS PECYpCiB KOMITaHii;

* IHTCpaKTHBHI TECTH — IHTEPAKTHUBHI TECTH MOXYTh
JIOTIOMOTTH [TEPCOHAI3yBaTH KOHTEHT Ta MPOIO3UIIii Mpo-
JIyKTiB. 3aMiCTh TOTO, 100 FOMWHAMH MEPEIIISIaTH KaTaaor
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MPOIYKTIB, CIIOXKKUBaui MOKYTh BiJIIIOBICTH Ha TECT, SIKUIi
JIONIOMO>KE MTPOJIABIIO Kpalle iX 3pO3yMiTH. Taki OpeH/,
sk Sephora, BUKOPHCTOBYBaJIM IHTEPAKTUBHUI KOHTEHT,
100 TOTIOMOTTH KJIIEHTaM 3HAWTH MPOAYKTH, SIKi OyIyTh
BiINOBifaTH iX MepeBaraM. [XHs BIKTOpUHA 10 TOIIALY 3a
HIKIPOIO JIO3BOJISIE KOPUCTYBayaM 3HAXOJAMTH HPOAYKTH,
skl iM OTpiOHI, 11100 BUINISIAATH HAWKPAIIIMM YHHOM.

I'punbko T.B., [Terpos /I.M. [8] nponoHytoTs HacTymHi
IHHOBAIIiITHI 3aCO0M MapKeTHHTOBHX KOMYHIKAIIN: IITyY-
HUH IHTENeKT, BipTyanbHa peanbHicTh (VR); momoBHeHa
peanbHicTh (AR), CRM-cucremu, Al-acuctenTu, 4atooTH,
kpuntoBaitotn, SMM-mapkerunr, SEO, taprerunr, Big
Data, Programmatic Advertising, mporpamaTik-peKiama,
reiiMi(ikarlis, KOHTCHT-MapKCTHHI, COI[ialbHI Meia,
MOOLTBHI OAaTKH, cTopitetinr, 3D-npyk, iHporpadiky,
BimeoxocTHHr, Onoriar, Push-croBimieHHsI, KOHTEKCTHA
pexiama, email-mpocyBaHHs, MeCeHIKePMapKETHHT, Kac-
TOMi3alis. 3ayBa)KMMO, 1110 BUKOPUCTAHHS 1HHOBAI[IMHUX
IHCTPYMEHTIB MapKeTHHIOBOi KOMYHIKallii{HOT MOJIITUKU B
MMOETHAHHI 3 TPAIUIIITHIM 1HCTPYMCHTAPIEM JTA€ MOXKITU-
BiCTh HAWOUITBII €(DEKTUBHO OXOIUTH LITHOBY ayAHTOPIIO.

Cucrema HETpaAUIi THIX MApKETHHTOBUX KOMYHIKaIlii
JUISL Cy4aCHUX IIATPUEMCTB € BaXKJIMBUM aJIbTEPHATUBHIM
3ac000M, OCOOJIMBO 32 YMOB 3MEHIICHHS €(EeKTHBHOCTI
TpaaMLIITHUX, 30KpeMa PeKIIaMu.

OnHUM 13 BaXJIMBUX 3ac00IB HETpaguLiHHUX MapKe-
TUHTOBHX KOMYHIKaliii € OpeHauHr. JlocBin (yHKIIOHY-
BaHHS T00ATHHUX KOMIIaHIN 3aCBiTUye, M0 B CYIaCHOMY
cepemoBuIli BiT0yBa€eThCs 00POTHOA TOPTOBETHHUX MAPOK,
a He TIPOIYKTIB, 32 MiCIIe y CBiIoMocTi crioxkuBadiB. ToBapu
0e3 MapoK MOCTYNalOThCs Ha PUHKY, IPUUOMY CHOTOJIHI
BXKE€ M YKpaiHCBKI ITOKYIII BiJIAaIOTh NepeBary Mapo4Hii
MPOAYyKIil. Bixg MOMTHKN MO3HIIOHYBaHHS OpeHIy 3alie-
JKaTUME CTYTIHB JIOSITBHOCTI CIIOKUBAviB 10 OpeHmy. Bin-
MITHMO, III0 TIepeAyMOBaMH TOOYI0BH CHIIBHOTO OpeHIY €
MozudiKallist MPoIyKIii, Opi€HTAllis Ha HOBITHI pO3POOKH,
IHHOBAIlIIfHI TEXHOJOrIl BeNcHHS Oi3HECY, BIOCKOHA-
JICHHS ITPOIYKIi1, po3IIUpeHHs acopTuMenTy. OKpim Toro,

OJIHIEIO 3 TEHJCHIIH PO3BUTKY MapKETHHIOBUX KOMYHi-
Kaliii € akTUBHE BIIPOBA/PKCHHS YKPaiHCHKHMMH TOPIo-
BEJIbHUMH MepeXaMH NPUBATHUX MapoK, IepeBaramu
BUKOPHCTAHHS SKUX € HACTYIHI: CIPUAHHS 301UTBIICHHIO
YHCiIa JIOSUIBHUX CHOKUBA4iB; BIACHI MapKu CHOHYKAaOTh
MOKYIILIB 31MCHIOBATH IMITYJIbCHI MOKYIIKH; BIIACHI TOP-
TOBI MapkH 3a0e3reuyroTh 0e3rnocepeHiil 3B 530K 3 pi3-
HUM KOHTHHTEHTOM ITOKYIIIIIB, IO JIO3BOJISIE ONEPATHBHO
pearyBaTy Ha 3MiHM KOH IOHKTYPH PHHKY Ta BIUIMBAaTH Ha
00csT 1 CTPYKTYpy BUPOOIEHOT MPOAYKIIii; BIACHI TOPTOBI
MapKH J03BOJIAIOTh CKOPOTHTH BUTPATH HA peKiaMmy IMix
4ac 1X MPOCYBaHHs, 3aMIHUBIIM iX 3aX0JaMH CTHUMYJIIO-
BaHHs 30yTy B MICIISIX ITPOJAXKY.

BucnoBkn. Cucrema MapKETHHTOBHX KOMYHIKaIlii
3a3Hasia 3HAYHUX 3MiH B yMOBaX IH(pOBi3aIlii, XapaKTe-
pPHU3YETHCS TOSIBOIO HOBUX, IHHOBAI[IHHUX 3aco0iB Tpo-
CyBaHHA TOBapiB. AJKe 3MIHIOIOTHCA MMOTPEOH CIIOKHIBA-
4iB, TXHE COPUAHSATTS Ta BIJHOLICHHS 10 BIUIMBY 3aCO0IB
MapKETHHIOBUX KOMYyHiKalii. OKpiM TOTo, BiIpi3HAETHCS
CBIJIOMICTh pPI3HHX IOKOJIiHb. BiImoBigHO, Ti 3aco0u
MapKETHHIOBUX KOMYHIKaIliid, ki Oynu e]eKTHBHUMH
JUTSL OMHOTO TIOKOJIIHHA, HE 3[MIHCHIOBaTUMYTH OUiKyBa-
HOTO BIUIMBY Ha iHIIIE, HAIIPHUKIIA] HA MOKOMIHHS Anbda.
JIomiIBHICTS 3aCTOCYBaHHS KOHKPETHOTO 3acoly map-
KETHHTOBUX KOMYHIKAIliil 3aJI€KHUTh BiJ XapaKTEPHUCTHK
TOBApy 4M TMOCIYIH, 0COONNBOCTEH CIIOKMUBAYIB, a TAKOX
TPYHTYETBHCSI Ha MOTIEPEIHBOMY aHANi31 PUHKY, OCKUIBKA
B CydYacHOMY CBITI PHHKOBa KOHKYPEHIlisS CTa€ OLTBII
XKopcTkoro. B ommiil i Tiif ke curyamii He Bci 3acobm
MapKeTHHIOBUX KOMYHIKAI[ii € OJHAKOBO [i€BUMH Ta
e(PeKTUBHUMH, MOTPIOHO TAKOXK BPAXOBYBATH 3HHMIKCHHS
e(eKTUBHOCTI TPAAMLIHHUX 3ac00IB MapKETHHTOBHX
KoMyHiKamiit. OTxe, HeTpaauLiiiHI MapKETHHIOBI KOMY-
HiKamii JO3BOJSAIOTH BHIITUTHCS Cepell KOHKYpPEHTIB;
CTBOPHUTH OINBII €MOIIWHUHA 3B’SI30K 31 CIIOKMBAYaMHU,
[0 MiJBHINYE PIBEHb X JIOSJIBHOCTI; 3aJlyYUTH HOBHUX
KJIIIEHTIB; OXONMTH INUPLIY ayAuTopito 0e3 3HauHUX
IHBECTHIII/; MiJBUIIUTH BITi3HABAHICTH OpPCHIY.
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