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IMAPAJIUTMAJIBHI 3MIHU MAPKETUHI'OBUX KOHIIEIIII
Y KOHTEKCTI U ®POBI3AIII BI3BHECY: YKPATHCBKHI JJOCBIJI

PARADIGMATIC CHANGES IN MARKETING CONCEPTS
IN THE CONTEXT OF BUSINESS DIGITALIZATION:
UKRAINTAN EXPERIENCE

VY crarTi nociipkeHo TpaHchopMalliro MapKeTHHIOBUX KOHIICTIIIIH ITiJI BIUIMBOM IU(poBi3allii Oi3Hec-cepel-
OBHIIIa YKpaiHU B YMOBax KPH3W Ta BOEHHOTO CTaHy 3aKICHTOM Ha peajbHi Keiicu Ta mocsin. [IpoananizoBano
€BOJTIOLIF0 MAPKETHHTOBHX ITiXO/IB BiJl KJIACHYHHX J0 HU(POBHUX MapaJnurM 3 ypaxyBaHHSIM HAI[lOHAJIBHOI CIICIIH-
¢ixn. BusHaueHo KIII0YOBI TEHICHIIIT 3MIHM CTpaTeriii: mepexia Bi MacOBOTO JI0 MEPCOHAI30BAHOTO MAPKETHHTY,
PO3BUTOK OMHIKaHAJIBHOCTI Ta TpaHC(HOPMAIIiI0 TPAULIHHOTO MAPKETHHT-MIKCY 3 BpaXyBaHHAM KOMYHIKaIiifHOTO
acriekTy. Po3kpuTo 0co0nmuBOCTI BIpOBaXKEHHS IU(PPOBUX iHCTPYMEHTIB YKPaTHCHKUMH KOMIIAHIsIMU B yMOBAX Bi-
WHU. Y3arajibHEeHO J0CBij Oi3HeCy B afanTalii MapKeTHHIOBUX CTpATeriil Ta BAOKPEMIIEHO YUHHHUKH YCHIIIHOCTI.
3amponoHOBaHO KOHUENTYalbHY MOJIENb TpaHcopMallii CTpaTeriii Ta CTpaTeriyHi HaupsAMU iX pO3BUTKY Y MIiCIIA-
BOEHHUH NEPi0j 3 aKLIEHTOM Ha FHYUYKICTb, aHAJIITUKY, KII€HTOUEHTPUYHICTh 1 HU(POBI KOMIETEHTHOCTI.

KuarouoBi cioBa: 1udpoBuii MapKeTHHT, IU(ppoBa TpaHCHOpMAIlis, HapaIurMalbHI 3MiHH, HHU(POBI3aLis
0i3HEeCy, OMHIKaHAIILHICTb, TICPCOHAI3AITIS, KPU30BHUH MapKETHHT.

The article examines the transformation of marketing concepts under the influence of business environment
digitalization processes in Ukraine under crisis conditions and martial law. It analyzes the evolution of marketing
approaches from classical concepts to modern digital paradigms, taking into account national characteristics. The
research identifies key trends in the paradigm shift of Ukrainian enterprises' marketing strategies, including the
transition from mass marketing to personalized approaches, the development of omnichannel interaction, and the
transformation of the traditional marketing mix. The study systematically explores the implementation features of
digital marketing tools by Ukrainian companies and their adaptation during wartime. The article summarizes the
experience of Ukrainian businesses in transforming marketing strategies during the crisis period and identifies key
factors for successful adaptation. The necessity of rethinking traditional marketing concepts in light of digital reality
and crisis conditions of business functioning in Ukraine is substantiated. The authors propose a conceptual model
for transforming marketing strategies of Ukrainian enterprises in the context of digitalization and outline strategic
directions for developing marketing approaches in the post-war period. The research findings indicate a significant
paradigm shift from transaction-oriented approaches to relationship marketing based on digital technologies, with
emphasis on customer experience management and value co-creation with consumers. The study substantiates the
importance of developing digital competencies among marketing professionals as a critical factor for successful
implementation of new marketing paradigms in Ukrainian business. The authors propose recommendations for
Ukrainian enterprises on adapting marketing concepts to digital transformation conditions, with emphasis on
flexibility, analytics-based decision-making, and customer-centricity. The article contributes to understanding how
national and crisis-driven contexts shape the digital evolution of marketing practices.

Keywords: digital marketing, digital transformation, paradigm shifts, business digitalization, omnichannel
approach, personalization, crisis marketing.

IMocranoBka npo6ieMn. Y cyyacHy €noxy CTpiMKOrO
PO3BUTKY HU(POBHUX TEXHOJOIH BiIOYBAIOTHCS Mapa-
JUTMasbHi 3MIHHM y KOHICMIISX MapKeTHHTY. [J100ansH0
CIIOCTEPIraeThCs MEepexia Bi TPaTUIIfHOTO MapKEeTHHTY,
3aCHOBAHOTO Ha MOHOKAaHAJBHIA KOMYHIKaIii 3 KII€HTOM,
JI0 IHTEPaKTHBHOTO, JiaJIOrOBOTO MapKETHHTY, 30Pi€HTO-
BaHOTrO Ha criokuBava. Lludposizariist 6i3HECY CTBOpHMIIA
HOBI KaHaJIM B3a€MOJIi, IHCTPYMEHTH aHAJITHKU Ta MOX-

JMBOCTI TepcoHaji3alii, 1110 BUMarae MepeoCMHUCIICHHS
KJIACUYHUX MapKETHHTOBUX Ii/IXOMIB.

Jnst Ykpainu 1s mpobrnemarika Mae JIOAaTKOBE 3Ha-
YEeHHS 3 Oy Ha CHeUU(piYHMN KOHTEKCT: IO-TepIle,
KpaiHa OCTaHHIMH pPOKaMH 3AIHCHIOE AaKTHBHI KPOKH
o 1udposizaiii ekoHOMIKK 1 cycminberBa. CTaHOM Ha
noyarok 2025 poky IHTEPHETOM KOPHUCTYIOThCS OJIN3BKO
31,5 muH ykpainuiB (82,4% HaceleHHs) — I CBIIYUTH
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HaykoBo-B1pobHMYNiA XxypHan «bidHec-HagiraTop»

PO HasBHICTB 3HAYHOI IU(POBOT ayAUTOPIi Ta pUHKY LIS
BIIPOBA’KCHHS OHJIAMH-MapKeTHHTY [1].

IToBHOMacmTaOHa BiliHa, PO3B'sA3aHA MPOTH YKpPaiHHU,
CTBOpHIIA Oe3TperieIeHTHI BUKIIUKHY [T Oi3Hecy. BilicbkoBi
i1 3aBaIM HUIIIBHOTO yAapy IO eKOHOMIIi KpaiHu, 6araro
HIJINPUEMCTB 3a3HaIM PyHHYBaHb, BTPATHIM TPaJHLIHI
PHMHKH Ta KaHaiu 30yTy. B nmx ymoBax 3qaTHICTh Mapke-
THHTY CIIyI'yBaTH IHCTPyMEHTOM BI)KMBAHHSI 1 BITHOBJICHHS
0i3HeC-TisUTFHOCTI HaOyIa KPUTHYHOTO 3HAYCHHS [2].

YKpalHCBbKi KOMITaHil CTHKAIOThCS 3 HEOOXiTHICTIO
BIIPOBA/DKCHHA NH(POBUX I1HCTPYMEHTIB MAapKETHHTY,
OJIHAK I MpOIeC YacTo BimOyBaeThCsl (hparMEeHTapHO,
0€e3 CUCTEMHOTr0 PO3YMIHHS MapaJUurMaibHUX 3MIH y Map-
KETHHTOBHX MiIXOAaX.

AHaJi3 0CTaHHIX T0CTiKeHb i mybmikaniii. [TpoGe-
Matuka IuQpoBoi TpaHcopMaIlii MAPKETHHTY Ta eBOIIOITIT
MapKETHHTOBUX KOHLETIIIH ITPpUBEpTae 3Ha4YHy yBary Oara-
THOX BITYM3HSHUX Ta 3apyODKHUX AociiHuUKIB. TeopeTnuni
3acaqu IM(PPOBOr0 MapKETHUHTY IPYHTOBHO NOCIIJDKEHI Y
npawsix @. Komnepa, I Apmcrponra, K. Kennepa, siki pos-
IVIAAI0Th KOHLENITYJIbHI 3MiHA B MAPKETHHTY 111 BILTHBOM
mudpogizarii. ®@. Komrep Ta inmii [3] y cBOiX HOBITHIX Tpa-
X BiJI3HAYAIOTH 3MIIIEHHS aKIIEHTIB BiJI TPAH3aKIIHHOTO
MapKeTHHTY JI0 BIJHOCHH i3 KIIIEHTaMH Ta BCe OLIBLIOrO
BUKOPHCTaHHS LU(POBUX TEXHOJOTIH, 3arporoHyBaBIIN
roHuuernii Marketing 4.0 Ta Marketing 5.0.

B ykpaiHCbKOMY HayKOBOMY CEpPEIOBHIII TIPOTS-
TOM OCTaHHIX POKIB 3'IBMJIACS TPYHTOBHI JOCIIKEHHS,
MIPUCBAYCHI PO3BUTKY IM(PPOBOTO MapKeTHHTY. Tak,
O.B. Bunorpagosa ta H.M. Henonako [4] mocminmim
renesy digital-MapkeTHHrY i TIOKa3aju, SK i3 PO3BUTKOM
IU(PPOBUX TEXHOJOTIH EBOJIIOIIOHYBAaB MapKETHHI-MIKC
migmpuemctB. Kitka A., Kpamapenko A., JlaBumor /.
Ta iHmi [5] mpoBexHM TPYHTOBHE MOCIIIKEHHS O0COOIH-
BOCTEH BHUKOPHCTAaHHS IU(PPOBUX IHCTPYMEHTIB MaTUMH
ta cepenHimu mignpuemcreamu (MCIT) Ykpainu. Cepen
YKpaiHCHKUX HAyKOBIIIB 3HAYHUI BHECOK y JIOCIIJDKEHHS
TpaHcdopMallii MAapKeTHHIOBUX MApaJInTM 3pOOHIIN TaKOXK
C.M. Innisimenxo, M.A. Oxnannep, O.0O. Pomanenko [6, 7].

JlocImimKeHHS TaKOXK TOPKAIOThHCS BIIMBY II00ATBHUX
kpu3 (Takux sk mangemis COVID-19 i BiiiHa) Ha TpaHc-
¢dopmariro mapkerunry. M. bocosceka, JI. bosi, A. Oxpi-
MeHKO [8] mpoanamizyBanmu IuQpoBy TpaHCHOpPMAIIiIO
MapKeTHHTOBUX TEXHOJIOTIH y cdepi roTeapHOro 6izHecy
B YMOBaXx BiifHH.

Brmus Biitar 2022 poKy Ha MapKETHHTOBY aKTHBHICTh
6i3Hecy nociimkeHo B pooboti M. KopHeesa Ta criiBaBTOpiB
[2]. Oxpemoi yBaru 3aciiyroByrOTh JOCIKSHHS aanTariil
MATPUEMHHUIIBKOT JiSTIBHOCTI /10 YMOB BOEHHOTO CTaHYy.
Hawmuiea H. B. [9] nocnimkye ocob6auBocTi (yHKIIOHY-
BaHHS Oi3HECy B yMOBaX BiifHH, aKICHTYIOYH yBary Ha
JIep’)KaBHUX TporpaMax MiITPUMKH Ta METO/axX ajanTamii
MIITPHEMCTB 10 KPU30BHX YMOB. OCOOIMBO BaKJIMBHM €
nocmipkenns: H. Hazapenko Ta A. Howosku [10], siki po3-
DISJAI0Th POJb HU(PPOBUX TEXHOJIOTIH caMe B KOHTEKCTI
MICIIIBOEHHOTO BiJTHOBJICHHS CKOHOMIKH YKpaiHH.

[Torpn 3HaUHY KUIBKICTh HAYKOBHX IIPAllb, HPUCBSYC-
HUX IU(QPOBiit TpaHChOpMaIlii MapKETHHTY, OpaKye Iiic-
HOTO MOIVIALY Ha TMapajurMaibHi 3MIHM MapKeTHHTOBHUX
KOHIIMNIIK miJ BIUIMBOM nudpoBizawii Oi3Hecy came B
YKpaiHCHKOMY KOHTEKCTI.

®opMyII0BAaHHA 3aBJAHHS JOCJHiIxKeHHH. MeToro
CTaTTi € IOCIHiPKCHHS NapaJurMaJbHUX 3MiH MapKe-
TUHTOBUX KOHICNIIH YKPaiHCBKUX TiIMPUEMCTB IIiJ{

BIUIMBOM I(poBizaiii Oi3HEC-CepeOBUIA, BHUSBICHHS
KJIFOYOBUX TEHJCHLIN TpaHcdopmarii MapKeTHHIOBHX
MiAXOMIB B YMOBaX KPH30BUX SBUII i BIffHH, a TAKOXK PO3-
poOKa KOHIIENTYaJIbHOI MOJIEINI aanTarlii MapKeTHHTOBHX
cTpateriii 10 yMoB nu(poBOi EKOHOMIKH 3 ypaxXyBaHHIM
YKPaiHChKOTO IOCBIY Ta MEPCICKTHB MiCISIBOEHHOTO BiJl-
HOBJICHHS.

Bukiag ocHOBHOT0 MaTepiajy 1ocaieHHs. TpaHc-
(hopmarriss MApKETHHTOBHUX KOHIICIIIIiH BiOyBaeThCS mapa-
JIENTFHO 3 PO3BUTKOM TEXHOJIOTIH Ta 3MIHOIO €KOHOMITHHUX
mapagurM. KimacnmyHa MapKeTWHTOBa KOHIICTIS IpyToi
mojoBuHU XX CT. mepeadadaia BU3HAYAIBHY POJIb CIIO-
JKUBa4a: 3aJ0BOJICHHS HOT0 MOTPed CTAJI0 IEHTPAIbHUM
npuHIUIOM (KoHmeriss Mmapketuary 3.0 3a Komiepom —
MapKeTHHT IiHHOCcTeH). Onnak 3 moyatkoM XXI cT. Oypx-
JUBUHA PO3BUTOK IHTEPHETY i MH(POBUX TEXHOJOTIH iHi-
[ifoBaB HOBHU 3CyB mapamurmMu. CydacHUl MapKeTHHT
yce Olnblile cnupaeThes Ha UQPOBI KaHAIM KOMYHIKaIli,
ne iHpopMaNidHUA TOTIK € JBOHATPABICHUM. [0J0BHUI
3CYB Cy4acHOi MapKETHHIOBOI IIapaJUrMH I0JISITae y epe-
XO[Ii Bii OTHOCHIPSIMOBAHOT PEKJIAMH 10 KITI€HTOLEHTPHY-
HOTO, IHTEPAKTHBHOTO Ta TIEPCOHATIZ0BAHOTO IIiAXOMY.
[udposa emoxa 30aratmia iHCTpYMEHTapiii MapKEeTHHTY
HOBUMH eJIeMeHTaMU. 3'SIBHIINCS TaKi KOHIEHTH, SIK KOH-
TEHT-MapKeTHHT, BXiZHU#H (inbound) MapKkeTHHT, BipyCcHHI
MapKeTHHI, MapKeTHHI y COLiaJIbHUX Mepexax (SMM),
iH¢moencepcerkuil Mapketur, UGC tomto. ko panimre
MapKETOJIOTH ONepyBajH 3ACOLTBIIOr0 KOMIUTEKcoM 4P
(Product, Price, Place, Promotion) y ¢izuanomy mpoctopi,
TO Tenep aoBoxuThesi BpaxoByBaru mie i 4C: Content,
Community, Connection, Conversation (KOHTEHT, CIIiJib-
HOTa, 3B'SI30K, J1iajior).

BinmpuricTe  yKpalHCHKHX IIIPUEMCTB TepeOyBarOTh
Ha etari mepexoxy Big Mapkerunry 2.0 mo MapkeTHHry
3.0, a HaWOULIBII iHHOBALINHHI KOMIIaHIl BIPOBAKYIOTH
enemeHnTn Mapketunry 4.0. BogHodac, B yMOBax KpHs3H,
CIPUYUHEHOI BIHOIO, BiI0YBA€THCS TPUCKOPEHHS IU(PPO-
Boi TpaHC(opMalii Ik MeXaHi3My aJlanTaliii Ta BUKHBaHHS
[2; 10].

YkpalHcbkuii Oi3HEC BKIFOUMBCS B IIi TI0OANBHI TIPO-
LIECH 3 TICBHUM 3alli3HECHHM, aJie HUHI BIIEBHEHO OCBOOE€
Cy4acHi MapKETHHIOBI mmiaxonu. JJoCHiIHUKN 3a3HAYaI0Th,
1o nepeymoBamu popmyBanust digital-mapkeTHHTY cTanu
came MacoBe MMOIIMPEHHS COLIAIBHIX MEPEX, MOITYKOBUX
CHCTEM Ta MOOLTHHUX MIPHUCTPOIB [4].

B Vkpaini crpimko 3pocma aymuropis Facebook Ta
Instagram y 2010-x, Google ctaB IOMiHIBHUM iHCTpY-
MEHTOM MOUIYKy 1H(opMalii, a NPOHUKHEHHS cMapTho-
HiB niepesuinmio 60-70%. Ile cTBopuio mwiathopmy s
BIIPOBA/PKCHHS HOBOT'O ITOKOJIIHHS MAPKETHHTOBHX 1HCTPY-
MeHTiB. Bike Ha mouarky 2020-x pokiB digital-mapkeTnHT
MOCIB BaroMe MicIle y CTPYKTypax BHTpAaT Ha MapKETHHT
OaraTboX KOMIIAHIM, amke 3abe3medyBaB psa IepeBar:
HIMPIIE OXOIUICHHS LIbOBOI ayquTOpii 32 KOPOTKUI yac,
BIZIHOCHO HW)KYY BapTiCTh KOHTaKTy ITOPIBHSIHO 3 TpaJu-
LIITHOIO0 PEKJIaMOI0, TIPO30PICTh Ta IiJIaBaHICTh BUMIpPIO-
BaHHIO PE3y/IbTaTiB KaMIlaHil, a TAaKO)K MOXKJIMBICTb B3a-
eMoii 31 CoKMBaueM y pearbHOMY daci [4].

OTxe, mapagurMa MapKeTHHTY y LHU(POBY emoxy
XapaKTePU3YEThCS MEPEXOOM 10 KIIEHTOLECHTPUIHOCTI,
IHTEPaKTUBHOCTI Ta AMHAMIYHOCTi. MapKeTHHIOBI KOH-
LENIii eBOIIOIIOHYIOTh BiJl MPOAYKTOBO-30YyTOBHX [0
TaKuX, 10 PO3IISAIOTH CIIOXKKBAa4a SIK CIIBTBOPLS IiH-
HOCTI, a iH(OpMaIIito — K CTPaTEeTIYHUHN pecypc.
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JlocnipKeHHsT TIPaKTUKH YKPaiHCBKHUX MiAPHEMCTB
JI03BOJISIE BHJUTUTH KiJIbKa KIIIOYOBHX MapaJurMajbHUX
3MiH y MapKeTHHTOBUX KOHLEMLISNX, 3yMOBICHUX IH(PPO-
BI3aIli€IO:

1. Bix MacoBOro MapKeTHHTY [0 MEPCOHAII30BaHOTO
ninxoxay. Lludposi TexHonorii HalaOTh KOMIIAHISIM MOX-
JIMBICTh CETMEHTYBATH ayJJUTOPiI0 Ha OCHOBI HU(POBOTO
CJIiTy CIIO)KMBAYiB Ta IPOIIOHYBATH TIEPCOHATI30BaHI IIPO-
JIYKTH Ta KOMYHIKaIii. 3a JaHuMu qociipkess [11], Bipo-
BakeHHss CRM-cucreM H03Bossi€ 30UIBIIATH MOKA3HUK
yTPUMaHHS KJIi€HTIB Ha 29%.

2. Bin niHIHAX KOMYHIKaIii 10 OMHIKaHAJILHOI B3a-
emofii. YKpalHCBhKI CIIO)KHBa4l BUKOPUCTOBYIOTH B CEPe/l-
HbOMY 3—5 pi3HUX KaHaJIiB B3aeMoii 3 Opennamu [12], mo
CIIOHyKa€ IMIAIPUEMCTBA BIIPOBA/DKYBATH OMHIKaHAJIbHI
ctparterii. HaitGinpm ycminHi yKpaiHCbKI KOMITaHii, Taki
gk Rozetka, Hosa Ilomra, MonobaHK, 3a6e3medyroTs 6e3-
IIOBHUI CIIOKMBYMH JIOCBIJl uepe3 IHTerpariio MoOiib-
HUX JIONATKIB, COIlIaJIbHUX MEPEK, BeOCalTiB Ta oraiiH-
TOYOK.

3. Bin mepiomuYHUX MapKeTHHTOBHX JOCIHIKEHBb
JI0 aHANITHKH B peanbHOMY dYaci. L{n¢poBi iHCTpyMEeHTH
JI03BOJISIFOTH YKPATHCBKUM HIAMPUEMCTBAM OTPUMYBATH Ta
aHaJi3yBaTH JaHl PO CIIOKHBA4YiB y PEXKHUMI PeasbHOrO
yacy. Xo4a KOHKPETHI BIJICOTKH BIPOB/DKEHHSI CHCTEM
AHAJITUKH Ta ONTHUMIi3alii MapKETHHIOBHX BUTPAT MOXYTh
BapilOBaTUCS, 3arajbHa TEHACHIIS CBIAYMTH IPO 3pOCTa-
109y pOJIb aHATITHKA B YKpaiHCbKoMY Oi3Heci [13].

4. Bix xmacugHOTO KoMImiekcy 4P o mudposoi moaeni
7P abo HaBith SAVE. Tpancdopmaliisi MapKeTHHI-MIKCy
YKpaTHCHKUX MiJIPHEMCTB BiJoOpakae 3MiHYy MapagurMu
BiJl MPOAYKT-OPi€HTOBAHOTO MIiAXOMY 1O CTBOPCHHS IIiH-
HOCTI 4epe3 MUQPOBI PillleHHS.

Hudporizaris 6i3Hecy B YKpaiHi CyIpOBOIKYETHCS K
3HAUHUMH MOKJIMBOCTSIMH, TaK 1 CEpHO3HIMHI BUKIIMKAMH,
110 BIUIMBAIOTh Ha TpaHC(HOPMAIiI0 MAPKETUHIOBUX KOH-
LeTIiH.

KirogoBi MoxiBocCTi 1iudpoBizamii st yKpaiHCBKUX
T ITPUEMCTB!

1. 3poctanns 1mdpoBoi aymuTopii. VYipaina wmae
BEJIMKY KIUIBKICTh IHTEpPHET-KOpPUCTYBadiB — moHan 80%
HaceJIEHHsI PETYISIPHO KOpUCTYeThes iHTepHeToM [1]. 1le
O3Hauae, 10 OUTBIIICTH CIIOKMBAYIB AOCSDKHI yepe3 1ud-
PoBi KaHaMH (BeOCAMTH, COIialIbHI MEPEKi, MECEHIIKEPH).

2. JlepxaBHa migTpuMmka nugpoBoi TpaHCchHOpMAIii.
3amyck mmardopmu «/lis» 1 mepeBeneHHS 3HAYHOI Yac-
THHU aJMiHICTPAaTUBHUX IOCIYT B OHJIAHH CIIPHUSAE POCTY
(poBOi rPaMOTHOCTI HACEJICHHS Ta JIOBIPH JI0 OHJIAIH-
cepgiciB. Llinp ypsany nocsraytd 95% mMOKpUTTS Kpa-
{HM HIBUJKICHUM IHTEPHETOM CTBOPIOE IIE€PEAYMOBH JUIS
e OUTBIIOrO PO3MIMPEHHS PHHKY HHMPOBUX IMOCIYT i
e-commerce [15].

3. Cunpamii IT-cekTop Ta iHHOBaIliliHA E€KOCHCTEMA.
3a IaHMMU aHATITUKH, B YKpaiHi CIIOCTEPIraeThCsl 1i/IBU-
IIeHa KOHIIEHTpallis CTapTamiB y rajgy3i IITy4HOIO iHTe-
JIEKTY, 0co0HBO y chepi MapkeTHHry [16].

4. T'moGamizamiss puHkiB. LludpoBi xaHamm BigKpuBa-
I0Th YKPaiHCBKMM KOMIIAHISIM JIOCTYI J0 MDKHApOAHUX
PHHKIB 0€3 HEe0OX1THOCTI (PiI3UIHOT MPUCYTHOCTI.

VYKkpaiHChbKi KOMITaHIT 32 OCTaHHI POKH HAaKOIHUYWIIN
3HAUHMH JIOCBIJ ajanTarii MapKeTHHIOBUX CTpATErii i
BIUIMBOM IdpoBizamii, a 0coOIMBO — B €KCTpEeMabHUX
ymoBax naagemii COVID-19 ta noBHOMacmTabHOT BiiHU.
Le#t nocBim BUABHBCS PI3HOILIAHOBUM: Bill TEPMiHOBOTO

nepexoy B OHJIAHH-QoOpMaTH pOOOTH JI0 BIIPOBAHKEHHS
KpPEaTHMBHUX MU(PPOBUX PILICHB JUIS MIIATPUMKH ITPOJIAXKIB
1 B3aeMoil 3 KJIIEHTaMH.

[Ile mo moBHOMacmITAaOHOTO BTOPTHEHHS CIIOCTEpira-
Jacst CTifiKa TeHACHIIA Mepexoay Oi3HEeCiB 10 MU(POBOTO
MapKeTUHTY. 3a JaHUMHU JociijpkeHb, y 2020 p. gactka
e-commerce B po3/piOHiii Toprieii Ykpainu nocsiria ~8%,
neMoHcTpyroun 45% 3poctaHHs pik 710 poky [18]. Ilan-
nmemist COVID-19 crana momaTkOBHM CTHMYJIOM: i 4ac
kapaaTuHiB 2020-2021 pp. GizHECH MacOBO TEPEMiCTHIH
AKTUBHICTH B OHJIAWH.

[Touarox moBHOMacumTaOHOI BiiiHM 24  JrOTOrO
2022 poxy cTaB CHpaBKHIM BUIPOOYBAaHHSM JUIsl BCi€l
CHCTEeMH MapKeTHHTY B KpaiHi. 3a nanumu digital-arenuii
Promodo, B mepuii eHb BiifHN yKpaiHCHKUI e-commerce
BTpatuB noHax 82% Tpadixy — Maibke moBHMI 00BaI Bif-
BiyBaHOCTI OHJaWH-Mara3uHiB [18].

[Tpore Bxe 3a KiNbka THXKHIB Oi3HEC TOYAB ILIyKaTH
NUIAXA TOBEPHEHHS 10 akTuBHOCTI. [ludpoBi kanamm
CTallM TIEPUIMMH, 4epe3 sIKi BiJHOBHJIOCS CITUIKYBaHHS
3 KiieHTamu. Bixke 3 cepemunm Oepesns 2022 p. TpeHAH
OHJIAWH-Tpa(iKy 3HOBY MIIUIN Bropy [18], ocKiNbKH KOM-
MaHii, 0 MOXIIUBOCTI, BITHOBIIOBAIN POOOTY, a CIIOXKH-
Bayl [0YaJM aJlalTyBaTUCs 10 HOBOT pPeabHOCTI.

JlocBin mokasaB, IO KOMIIAHii, SIKI paHille iHBECTY-
Basn B digital-MapKeTHHT, 3MOIIIN MBH/IIIE ITEPEHATIAIITY-
BaTUCS B YMOBaxX KpHU3H.

XapaKTepHOIO PHUCOI0 MApPKETUHTOBHX KOMYHIKAIliil y
KPU30BHU TEpiof] cTaja iX MiJABHIINCHA COLialbHA TyTIH-
BICTh 1 BiAMoOBimanbHicTh. bararo xommaniii nepedopma-
TYBaJIM CBOI ITOBIJIOMJICHHS: MIJIKPECITIOBAIM MiATPUMKY
apMii, I0IOMOTry CIiBpOOITHHKAM, KOPUCHICTB CBOIX MPO-
JYKTIB y CKJIaJHUX yMOBaX.

KpeatuBHICTh yKpaiHCHKUX IMiINPHUEMIIIB TIPOSBUIACS
1 B HECTaHAaPTHOMY BUKOPHCTaHHI IU(POBUX IHCTPYMEH-
TiB. [I0Ka30BUMH € IPUKIIAIH:

1. ®inTex-cexTop: MoOLTbHUI OaHK Monobank Bmpo-
Ba/IMB MEXaHI3M KOJIEKTHBHOTO 300py KOIUTIB — TaK 3BaHi
«bankm» (digital jars) y cBOeMy 3aCTOCYHKY, IO CTajH
TOTYXHUM IHCTPYMEHTOM BOJIOHTEPCHKOTO 300pY KOIITIB.
3a IOMOMOTror0 IIOTO IH(PPOBOTO CEPBICY 3a JABa POKH
BIiHM BIAJIOCS 3aly4uTH moHag $1,2 Mipa moxeprs Ha
noTpedu apMii Ta rymaHitapHi npoekrtu [19].

2. Pireiin 1 FMCG: nesiki OpeH i 3MiHHIIN aCOPTUMEHT
1 MapKeTHHT TiJ BiliChKOBi peamii (IIBeHHI BHPOOHHUKH
MIOYaJTN PEKJIaMyBaTH BIHCHKOBY aMyHIIIIIO B COIMEpeKax,
MeKapHi — mocradyatd Xiid s TepoOOpOHHU, PO3MOBiaa-
FOYH TIPO 1Ie Y CBOiX OJtorax).

3aranoM ykpaiHCBbKWII Oi3Hec NpOJEMOHCTPYBaB BH-
COKY aJJalTHUBHICTh MapKEeTHHTY. Yke 10 KiHig 2022 poxy
PEKIaMHUI PUHOK YaCTKOBO OXKHB, B TOMY YHCII 3a Paxy-
HOK 1ppoBoi pekmamu. J[OCBiM YKpaiHCBKHX KOMITaHIH
IIOJT0 aJanTarii MapKeTHHTOBHUX CTPATEril B yMOBAX KPH3H
JIO3BOJISIE BUJIUTUTH KJIFOUOBI (PAKTOPH YCIIXY:

1. MapKeTHHIOBa T'HYYKICTh Ta INBUJIKE NPHUHATTS
pillieHb — 3JaTHICTh ONEpPaTUBHO 3MIHIOBaTH CTPATETiio,
KaHaJIH, TIOB1IOMJICHHS.

2. llncdpoBa TPHUCYTHICTH — HASBHICTH PO3BHHEHHUX
OHJIaMH-KaHAJIB 1€ 10 MOYaTKy KPHU3H.

3. ComianbHa BiIOBIAIbHICTh — TOTOBHICTh OPCHIIB
BIZITYKYBaTHCS HA CYCIUIBHI TPOOJIEMH.

4. KpeaTuBHICTb Y BUKOPHCTaHHI HAsIBHUX 1HCTPYMEH-
TiB — aJanTamis HasBHUX NU(POBUX IIaT(HOpM IiI HOBI
motpedu.
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5. Po3ymiHHSI 3MiH y CIIOKUBUil MOBEIHII — 31aTHICTh
LIBHIKO NepeOyyBaTH MPOIIO3UIII0 1 KOMYHIKAIIO.

Ha ocHOBI aHai3y TEOPETHYHUX JKEPEIT Ta MPAKTUKH
YKpalHCHKHX MiIIPHEMCTB MPONOHYETHCS KOHIENTyaIbHa
Mofenb TpaHchopmarii MapKeTHHTOBHX CTpPAaTeTiii B yMo-
Bax HM(poBizalii 3 ypaxyBaHHSIM KPHU30BUX SIBHIIL.

Po3pobiena KoHlenTyanbHa MOZAETH TpaHc(opmarii
MapKeTHHIOBUX CTpAaTerii B yMOBax HU(POBialliil BKIO-
YJae I'sITh MOCIIJOBHUX €TalliB:

1. Ominka mudpoBoi 3pinocTi KommaHii Ta i1 Mapke-
THHTOBHX TMPOIIECIB MICTHTH aylIWT HASBHUX HH(POBHUX
AKTHBIB, KOMIETEHIIIH MEPCOHAIY Ta TEXHOJIOTIUHOI 1H(]-
pacTpyKTypH.

2. AHaji3 CIOXUBYOTO JOCBITY B IUPPOBOMY CEpe-
OBHWII TIependadae MOCHIHKCHHS IU(PPOBOi TOBEHIHKH
LiTHOBOI aymUTOPii, MUIAXY KITi€HTa (customer journey) Ta
TOYOK KOHTAKTY.

3. ®opmyBanHsi 1U(PPOBOI MapKETHHIOBOI cTparerii
Ha OCHOBI HOBHX IapajiurM B3a€MOIii 3 CHOKMBaYaMH, 1110
BKJIIOYA€ TMEPEnIsil CerMEHTallil, HO3UI[IOHYBaHHS Ta LiH-
HICHOI IPOTIO3HUIII.

4. BupoBamkeHHs TH(PPOBUX IHCTPYMEHTIB BiAIO-
BiZIHO 70 00paHOi cTparerii, BKIOYAIOUN PO3BUTOK MH(]-
POBHX KaHAJIIB KOMYyHIKallil, aBTOMAaTH3aI[iF0 MAPKETHHIO-
BUX TIPOLIECIB T BIIPOBA/PKCHHS aHAIITHYHUX CUCTEM.

5. Oninka e(eKTHBHOCTI Ta ajamralis crparerii Ha
OCHOBI aHai3y HU(PPOBUX METPHK Ta 3MiH y 30BHIITHHOMY
CEPEIOBHIIII.

JoCIiDKeHHS. TIPAaKTUKK YKPaiHCHKUX IiANPHEMCTB
JI03BOJISIE BHSIBUTH Psifl YCHIIIHMX Ke#ciB TpaHchopMma-
i1 MapKETMHTOBUX KOHIIEMIIN Y KOHTEKCTI nugposizamii
(tabm. 1).

AHai3 yCHiIHUX KEHCIB T03BOJISE BUIUTATH KITFOYOBI
(axTopu ycmimHOi TpaHchopMaii MAPKETHHTOBUX KOH-
LeNIIii B yMoBax nu¢poBizarii:

1. Knientouentpuunicts Ta okyc Ha 1udpoBomMy
CIOKMBYOMY JIOCBIfl SIK OCHOBa TpaHchopMariii mapke-
THUHTOBHUX I1IXOMIB.

2. IHTerpauisi JaHWX Ta AHAJNITUKH B MPOLECH IPH-
HHATTS MApKETHHTOBUX PIllICHb.

3. I'Hy4KicTh Ta aAANTHBHICTE MAPKETHHTOBHUX CTpaTe-
Tiif 10 3MiH y HIU(QPOBOMY CEPEIOBHILII Ta KPU30BHX YMOB.

4. Po3BuTOK IM(POBUX KOMIIETEHIIH MapKETHHIOBOI
KOMaHIM SIK KpUTHYHHHI (hakTop ycmixy 1udpoBoi TpaHc-
(dhopmarii.

5. bamancyBaHHS iHHOBAIIIf Ta €PEKTHBHOCTI — BIIPO-
BaJPKEHHS IHHOBALIHHUX IIU(PPOBUX IHCTPYMEHTIB 3 OILiH-
KOIO X BIUIMBY Ha Oi3HEC-pe3yJIbTaTH.

Ha ocHOBI mpoBeneHOro aHajizy MO)KHa OKPECIHTH
Taki cTpaTreriydi HaupsIMM PO3BUTKY MapKETHHTOBHX ITiJ-
XOJIiB y ITOBOEHHIH YKpaiHi:

1. Hudposuii mpiopuTeT i OMHIKaHAIBHICTD.

2. TocuneHHs KIIEHTONEHTPUIHOCTI Ta JOBIpH.

3. InHOBAIlT Ta TEXHOJOTIYHICTh SIK YaCTHHA CTpaTe-
rii. IIporHo3yeTbcs, 110 MapKETHHIOBI KaMIlaHii Jenaii
OisIbIlIe MPAIIOBATUMYThH B @aBTOMAaTHYHOMY, IIPOTPAMHOMY
pexxumi [20], ToMy iHBECTHIIII B MAPKETHHTOBI TEXHOJOT'11
(MarTech) € cTpareriyHo Ba)KJIMBHMHU.

4. AJanTHBHICTP 1 TOTOBHICTH J0 PU3HUKIB.

5. Po3BuTOK LM(POBHUX KOMIIETEHIIIH IEpCOHAITY.

6. Buxij Ha HOBI pUHKH 1 IU(POBUIA EKCIIOPT.

L1i HanpsiMu noTpeOyIOTh MIATPUMKH Ta y3TOKEHOCTI
Ha pi3HUX piBHAX. JOpEYHOI0 € peKOMEHMIAIis PO HEOoO-
X1HICTh KOMIUIEKCHOTO ITiXOAY 31 CTOPOHH JeprKaBH, 0i3-
HECY 1 CyCIIIIBCTBA IS YCIIITHOTO BIIPOBAKECHHS U PO-
BOI'O MapKeTHHTY B ycix cekropax [10].

BucnoBku. [lapagurManbHi 3MiHM MapKETHHTOBHX
KOHIIETIIH y KOHTeKCTI mudposizanii Oi3Hecy B YkpaiHi
XapaKTepU3YIOThCS TpaHCPOPMAIIIEr0 MiOXOMIB Bill Tpa-
TUIIHHAX MOAeTeH 10 MuppPOBUX, 3 ypaXyBaHHIM HaIlio-
HaJIbHUX 0COOJIMBOCTEN Ta KPU30BUX sIBULL. Jl0CiTiHKEeHHS
J103BOJIsIE CHOPMYJTFOBATH TaKi KJIFOYOBI BUCHOBKHU:

1. EBoutonist MapKeTMHIOBHX KOHIEMIIH B YkpaiHi
BiZIOyBa€ThCS i BIUTMBOM ITI00AJBHIX TPEHIIIB IIU(PPOBI-
3allii, aJie Ma€ HalliOHAJBHY CIIEIH (iKY, 3yMOBICHY piBHEM
UQPPOBOI 3PITOCTI EKOHOMIKH, CIIOKUBYMMH IIAOTOHAMH
Ta KPU30BUMH SIBUILIAMH.

2. Knro4oBuMH mapajurMajJbHUMH 3MiHAMH B Map-
KEeTHHTOBUX KOHIICTIISIX YKPalHCBKUX TIJIPUEMCTB €:
Iepexit BiJi MacoOBOTO MapKETHHTY JI0 IEPCOHAI30BaHOTO
MiAXOMy, PO3BUTOK OMHIKAaHAIBHOI B3a€MOJIi 31 CITOXKH-
BauaMu, TpaHCHOPMAIlisi MapKETHHTOBHX OCIIIKCHb Yy
AHAJITUKY B PEJbHOMY 4aci, MePEerIsil KIIACHIHOTO KOMIT-
JIEKCY MapKEeTHHTY B IU(PPOBOMY KOHTEKCTI.

3. BrpoBajpkeHHST IUQPOBUX I1HCTPYMEHTIB Mapke-
THUHTY YKpaiHCBKUMH MIANPUEMCTBAMH XapaKTEPHU3y€eThCs
HEPiBHOMIPHICTIO: BUCOKAM PiBHEM BHKOPHUCTAHHS COIIi-
aNbHUX MEpeX 1 TapreToBaHO! PEeKIaMH, 3pPOCTAIOYNM
3actocyBaHHAM CRM-cucteM Ta KOHTEHT-MapKETHHTY,
00MEXEHUM BIPOBA/KCHHSIM aHAJITHYHUX IHCTPYMEHTIB
Ta mepenaoBux TexHoiorid (AR/VR, mry4yHuii iHTeNeKT,
IoT). Bognouac, nocBiz BiifHM 0COOIMBO BUCBITIIMB POJIb
IU(PPOBOTO MAPKETHHTY SIK «PATIBHOTO KOJIa I Oi3HECY.

4. Anamiz AOCBioy YKpaiHCBKMX KOMIAHIA Tpose-
MOHCTPYBaB, IO VCIIIIHA aJanTailisi MapKEeTHHTOBUX
cTpareriii B yMOBax Kpu3u 0a3yeThCs Ha M'SITU KIFOYOBUX

Tabmus 1
Keiicn Tpancdopmanii MapKeTHHIOBMX KOHIENIiH YKPAIHCBKHUX MiANPUEMCTB
Komnanis Tpaunchopmanisi MAPKeTHHIOBOI KOHINILil PesyabTaTn
MoHoGaHK Iepexin Bix TpaauuiitHoro 6aHkiHry g0 nudpoBoi | 3amydeHHs TOHAA 5 MITH KJIi€HTIB 3a 4 poku, NPS

wiathopMu

Ha piBHi 85%

Hoga ITomra

BrpoBaykeHHSsT OMHIKaHAIBHOT JIOTiCTUYHOT

3pocTaHHs YacTKU e-commerce J0cTaBok Ha 47%,

MpaliBHUKAMA

€KOCHCTEMU CKOpOUYEHHS 4acy o0ciyroByBaHHs Ha 32%
Rozetka Tpancdopmalis 3 oHnaliH-Mara3uHy B Po3mnpe}{Hﬂ ACOPTUMEHTY 10 §+ MJIH TOBapiB,
€KOCHCTEMHHH MapKeTILIeic iHTerpamis 3 12+ THC. MpoxaBIiB
BripoBagKeHHs] KOHTEHT-MapKETUHTy Ha OCHOBI 30inbIIeHHs KOHBepCii 1iiB Ha 28%, CKOPOUCHHS
SoftServe : . : o
MTYYHOTO 1HTETEKTY BapTOCTI 3aJIyueHHs KiieHTa Ha 17%
Farmak udporizatis KoMyHiKallii 3 MEAUIHUMHA 3amyuenns 70% wiapoBol ayaAuTOpii 10 HGPOBHX

KaHaIB B3aeMOZi1

Lorcepeno: cknadeno asmopom na ocnosi [12; 18; 19].
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(baxTOpax: MapKETHHTOBIH THYYKOCTI Ta IIBHJKOMY IpH-
WHSTTI pilleHb, HAsIBHOCTI PO3BMHEHMX OHJIAHH-KaHAIIB
me 10 I0YaTKy KpPW3W, COIlaNbHINA BIiAIIOBIIaIBHOCTI,
KpEaTWBHOCTI Y BUKOPHUCTaHHI HAasBHUX IHCTPYMEHTIB Ta
PO3yMiHHI 3MiH Y CITOXKHBYiH TOBEIHIII.

S. 3anpornoHoBaHa KOHIENTyajbHA MOJEIb TpPaHC-
(dopmarii MapKeTHHIOBHX CTpaTerii yKpaiHChKHX Iij-
MIPUEMCTB B YMOBax HU(POBi3alii BKIIOYAE IT'ATh €TaIliB:
OIIIHKY IH(POBOT 3pIIOCTI, aHAII3 CITOKIBYOTO JTOCBIIY B
nruppoBOMY cepeIoBHII, popMyBaHHS IHPPOBOI Mapke-
THHTOBOI CTpaTerii, BIPOBaKCHHS IIU(PPOBHUX IHCTPYyMEH-
TiB, OLIIHKY €()EKTUBHOCTI Ta a/IallTAII0 CTpaTerii.

6. BuznaveHo crpareriuHi HanpsiMA PO3BUTKY MapKe-
TUHTOBHX IiXOMIB Yy MICISBOEHHUHA MEPiOJ, Cepell TKUX:
30epekeHHs II(PPOBOTO MPIOPUTETY Ta OMHIKAHATHHOCTI,

TIOCWJICHHSI KJIIEHTOLEHTPUYHOCTI Ta JIOBIPH, BIIPOBa-
JUKCHHSI TEXHOJIOTIYHMX IHHOBAlil, PO3BHUTOK aJlallTHUB-
HOCTI Ta TOTOBHOCTI JI0 PH3HKIB, iIHBECTyBaHHS B IIH(PPOBI
KOMTIETEHIIii TIepCOHANY, a TAaKOK BHXi/J HAa HOBI PHHKH i
PO3BHUTOK IH(POBOTO EKCIIOPTY.

[TepcriekTHBH MOAANBIIMX AOCIHIIKEHb IOJATal0Th
y JeTajlbHOMY BHBYEHHI 3MiH y TMOBEAIHII YKpaTHCBKUX
CHOKHMBAadiB ITiJ[ BILUIMBOM BiHU Ta IUQpOBI3aIlii; aHa-
731 €(PEeKTUBHOCTI KOHKPETHUX IH(POBHX IHCTPYMEHTIB
Ta KaMIlaHiil, peai30BaHUX YKpPAiHCHKIMH KOMITaHISIMHU
B KPH30BHX YMOBaX; JOCTi/KeHHI pobneMu mudpoBoro
pO3puBY Ta po3poOIli MiAXOAIB J0 HOro MOMOJAHHS; a
TaKOXX y CTBOPEHHI rajly3eBUX Mojenei 1udposoi TpaHc-
(hopmarii MapKeTHHTY JUIsl PI3HUX CEKTOPIB EKOHOMIKH B
KOHTEKCTi MICIIIBOEHHOTO BiTHOBIICHHS YKpaiHU.
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