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IHTEPHET-MAPKETHUHI' B CUCTEMI
CTPATETTUYHOI'O YIIPABJIIHHS OHJIAWH-PUTEMUJIEPA

INTERNET MARKETING IN THE STRATEGIC
MANAGEMENT SYSTEM OF AN ONLINE RETAILER

VY cTaTTi po3mIAOaEThCS PONb IHTEPHET-MAPKETHHTY B CHCTEMi CTPaTEriYHOTO YHPABIIHHS OHIANH-pUTEHIIe-
pamu. BUCBITICHO CcydacHI BUKJIMKH, IMOB'S3aHI 31 CTPIMKOIO IM(PPOBOI TpaHCHOPMAIIIEI, IO 3MYIIYOTh ITijl-
MPUEMCTBA MEePErIsSAaTH MiIX0M 10 MAPKETUHTOBUX CTpaTeriii 1 ynpaiinas. OCHOBHA yBara MpHIUISIEThCS 1H-
Terpaiii muQPOBUX MAPKETHHTOBUX TEXHOJOTIH, TAKAX SK aBTOMATH3aIlis MPOIECIB, aHATITHKA BEJIUKHX JTaHUX,
TepCcoHaTi3allis KIIIEHTCHKOTO JIOCBITy Ta BUKOPUCTAHHS COIIAIbHUX MeJIia, K KIIFOYOBUM (PaKTOpaM TOCSITHEHHS
KOHKYPEHTHHX TepeBar. Tako B CTAaTTi aKIIEHTY€EThCS yBara Ha TOMY, 1[0 IHTepHET-MapKEeTHHI BUCTYIIA€ HE JIHIIe
SK 1HCTPYMEHT HiJBUIIEHHS MPOAAXIB, ale i SK 3acid CTBOPEHHS TOBFOCTPOKOBHUX CTpATETriii pO3BUTKY OHJIAIH-
6i3Hecy. HaBeneHO MOpiBHAIBHMIN aHAJI3 CTPATETIYHOTO MECHEIKMEHTY Ta IHTCPHET-MAPKETHHTY, ¢ MiAKPECICHO
IXHI KJTI0YOBI METPHUKH, YaCOBI MEPCIEKTUBH, a TAKOK OCHOBHI 3aBHaHHs. OcOOMUBY yBary MpUAUICHO Cy4acHUM
IHCTpyMEHTaM iHTepHeT-MapkeTHHry, cepen sikux CRM-cuctemu, Big Data, PPC, SEO, KOHTEHT-MapKeTUHT Ta
aBTOMATHU3Aallisi MAPKETUHTOBUX KammaHiil. OKpeMo po3IIsIAI0OThCs MepeBaru Ta HeJ0MiKA BUKOPUCTAHHS IIHX TEX-
HOJIOTiH 1t OHNaiiH-puTeinepiB. OCHOBHUMU BUCHOBKAMHU CTATTI € HEOOX1IHICTh 1HTErpalii MapKeTUHIOBHUX TEX-
HOJIOTi{ Y CTpaTeriuHe YIpaBIiHHS OHIaHH-PUTCIHIICPIB IS JOCSITHEHHS CTIHKOTO PO3BUTKY.

Kurouosi ciioBa: OHnaliH-pUTelsIepH, IHTepPHET-MapKETHHT, MAPKETHHTOB1 TEXHOJIOT11, CTpaTerivHe yIpaBIIiHHS,
MapKEeTHHTOBI IHCTPYMCHTH.

The article examines the role of internet marketing in the strategic management system of online retailers. It
highlights modern challenges associated with rapid digital transformation, which compel businesses to rethink
their approaches to marketing strategies and management. The primary focus is on the integration of digital
marketing technologies, such as process automation, big data analytics, customer experience personalization,
and the use of social media, as key factors for achieving competitive advantages. It also emphasizes that internet
marketing serves not only as a tool to increase sales but also as a means to create long-term business development
strategies. A comparative analysis of strategic management and internet marketing is presented, underlining their
key metrics, time horizons, and main objectives. Special attention is given to modern internet marketing tools,
including CRM systems, Big Data, PPC, SEO, content marketing, and marketing campaign automation. The article
separately discusses the advantages and disadvantages of using these technologies for online retailers. Advantages
include personalization, scalability, and the measurability of results, which enable rapid adaptation to changes
in market conditions. Disadvantages noted are the high cost of integration, the complexity of personnel training,
and dependency on data quality. The significance of social media is also addressed, highlighting their role as an
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essential channel for audience engagement and brand recognition enhancement. The main conclusions of the article
emphasize the necessity of integrating marketing technologies into the strategic management of online retailers to
achieve sustainable development. It is noted that the successful implementation of these technologies depends on
investments in technical infrastructure, team training, and effective data management. A comprehensive approach
combining strategic planning and the use of modern internet marketing tools not only ensures competitiveness but

also enhances the efficiency of online business operations.

Keywords: online retailers, internet marketing, marketing technologies, strategic management, marketing tools.

IMocranoBka mpodaemu. CyuacHuil oHiaiiH-0i3HEC
3HAXO/INTHCSI B yMOBax CTpiMKoi nmdpoBoi Tpanchopma-
1ii, mo 00yMOBIIIO€ HEOOXiTHICTh MOCTIHHOTO BAOCKOHA-
JIGHHSI CTpareriii ynpaBiiHHs Ta MapKETHHTY. 3pOCTaHHS
KOHKYpEeHIIT Ha TI00aJbHOMY PUHKY Ta LIBHIKHIA PO3BH-
TOK TEXHOJIOTii1 CTBOPIOIOTh BUKJIMKH ISl IIIIPUEMCTB Y
JIOCSITHEHHI KOHKYPEHTHHX TIepeBar, 3aJly4eHHI Ta yTpH-
MaHHI KITI€HTIB.

OcHoBHa TpobieMa TosArae B TOMY, IO TPaaHUIidHI
METOM MAapKeTHHTY Ta YMpaBliHHSA Oijbllle HE 3AaTHI
e(eKTHUBHO BIJMOBIIATH Ha BUMOTH CY4YaCHOTO THHAMIY-
HOTrO pHHKY. [HTerpamisi Iu(ppOBUX MAPKETHHIOBHX TEX-
HOJIOTIH, TaKWX SIK aBTOMATH3aIlis IMPOIECIB, aHAIITHKA
BEJIMKHX JaHUX, TICPCOHANTI3AIIA KIIIEHTCHKOTO JTOCBIAY Ta
BUKOPHUCTAHHS COIIAabHUX MEHia, CTAa€ He JIHUIIE KOHKY-
PCHTHOIO TIEPEBAr0I0, ajie i HEOOXITHICTIO IJIsl BUYKUBAHHSI
Oi3Hecy.

[Ipore Gararo xKoMmnaHili CTHUKAlOThCS 3 NpoOIeMaMu
BITPOBA/KEHHS [IUX TEXHOJIOTIH, a came: BHCOKI BUTpaTH,
CKJIaMHICTD IHTErpaiii, BIiICYTHICTh KBai(hiKOBaHUX
KaJpiB 1 3aJeKHICTh BiA sAKiCHUX AaHWX. lle yckimamHioe
cy0’€eKTaM OHJIaWH-Oi3HECY PO3pPOOKY e(PEeKTHBHUX CTpa-
Teriil PO3BUTKY Ta JIOCSITHEHHSI JJOBIOCTPOKOBHX LILJICH.

VY 1bOMY KOHTEKCTI aKTyaJbHUM CTa€ OCIIPKSHHS
poITi Ta 3HAYEHHS Cy4acHUX MapKETHHTOBHUX TEXHOJOTIH y
(hopMmyBaHHI CTpaTeriii po3BUTKY OHJIAIH-013HECY, a TAKOK
BU3HAYEHHS LIJIAXIB ITOJ0JAHHS BHKJIMKIB, OB sI3aHUX 13
X BIIPOBAKECHHSM.

AHaJti3 ocTaHHIX J0cailKeHb i my6uaikanii. Pors Ta
3HAYEHHS CyYaCHUX MapKETHHIOBHX TEXHOJIOT1H y (hopmy-
BaHHI CTpaTerii po3BUTKY OHJIAIH-0I3HECY € aKTyaIbHOIO
TEMOIO JIOCII/KEHHS], K2 aKTHBHO BHUCBITIIOETHCS Y TIpa-
X YKPaiHCHKUX Ta 3apyOi’KHUX HayKOBIIIB.

Cepen 3apyOiKHUX JOCHITHHUKIB CJIII BIA3HAYUTH
®inina Kotnepa, sikuii y cBoiii podoTi [1] aHamizye posib
IU(POBUX TEXHOJIOTIH y TpaHCchopMarlii MapKeTHHIOBUX
CTpareriii, akKIIEHTYIO4YM yBary Ha iX 3JIaTHOCTI JO ajar-
TaIlil M BIUTMBOM 3MiH Y TIOBEMIHIlI CHIOKKBadiB. CKOTT
Bpinkep y pobotax [2] Ta [3], migkpecaroe 3HaYeHHS THYY-
KHX MIAXOMIB Ta aBTOMAaTu3allii B YIPaBIiHHI MapKeTHH-
TOBHMH IPOIECaMH, a TAKOXK IXHIH BIUIMB Ha PO3BUTOK
0i3HeCcy B yMOBax BHCOKOT KoHKypeHIlii. Alok Gupta [4], y
CBOIX JIOCIIJDKEHHSX aHAJI3y€e BIUTMB TEXHOJIOTIH Ha 3MIHY
CTIO)KUBYOT TIOBEMIIHKH, III0 € KIFOYOBUM (haKTOPOM Y Pop-
MyBaHHI CTpaTeriii OHJIaiH-0i3HeCYy.

YkpalHCbKi HAyKOBIIl TaKOX aKTHBHO JOCIIIKYIOTH
TEeMy CTpPATEriYHOro YHpaBIiHHS Ta MapKETHUHTY B IHTEp-
HeT-cepenosumni. Haszaperko [.M. y cBoiii poboti [5],
aHaJi3ye B3a€MOJII0 CTPATETiYHOTO MEHEKMEHTY Ta
MapKEeTHHTOBHX IHCTPYMEHTIB y 3a0e3eueHH] KOHKYpEeH-
TocipoMoxkHocTi 6i3Hecy. Jlapina A.C., Oscienxo H.B.,
BacunbkoB JI.B. y crarTi [6], ZOCTIDKYIOTh Cy4acHi TEH-
JICHIIT B YIpaBIiHHI MapKETHMHTOBUMH TEXHOJOTIsSIMHU,
30KpeMa aBTOMaTHU3alli€lo MPOIECiB, EPCOHATI3ALIEI0 Ta
IHTErpaniero NuPpPOBUX KaHATIB.

Ha croromHimHi# AeHb MPaKTUIHO OyAb-sSKe MiANPH-
€MCTBO TIpH (pOPMYBaHHI CHCTEMH CTPATETIYHOTO yIpaB-
JHHS Ta CTparerii po3BUTKY, HE MOXIUBE 0e3 BUKOpPHC-
TaHHs eJIEMEHTIB MapkeTuHry. [Iporte, 0coOIUBOCTIM
PO3BUTKY CTPATETiuHOTO YNPaBIiHHS Ta MapKETUHTY B
OHJIalH-013HECI NPUAIEHO HE JOCTaTHbO YBaru 3i CTO-
POHM HayKOBIIIB, a/Ke 1151 cepa BIUIMBY HA PO3BHUTOK ITiJ-
MIPUEMCTB € JTMHAMIYHOIO Ta IIBUIKO PO3BHUBAIOYOI0, IO
BHUMArae OiTBII ITHPOKOTO JOCHTiHKEHHS.

@opMyJIOBaHHS 3aBIaHHS JOC]TiKeHHsl. Meroro
CTATTi € AOCIIIKCHHS POJIl IHTCPHET-MAPKETHUHTY Ta CyJac-
HHUX MapKETHHIOBUX TEXHOJIOTIH y (hOpMyBaHHI CTparerii
PO3BUTKY OHJIAIH-013HECY, aHawi3 X epeKTHBHOCTI Ta ITpak-
THUYHOTO 3aCTOCYBAaHHS B yMOBax IIM(poBoi TpaHchopmariii.

Bukiaag ocHoBHOro Matepiaay aociaimaenHs. s
PO3BHUTKY OIi3HECY, OHIAWH-PUTEHICPH, 5K O11b-IKUi
Cy0’€KT TOCMOAAPCHKOI MAiSIIBHOCTI, BHKOPHCTOBYIOTH
IHCTPYMEHTH Ta TEXHOJIOTIi CTPaTeriYHOro MEHEKMEHTY.
['onoBHUMY WITSIMK CTPATETIYHOTO MEHEDKMEHTY € 3a0e3-
TIEYCHHS! KOHKYPEHTOCTIPOMOKHOCTI Ta 3pOCTaHHs 0i3-
HECy.

Cdeporo BIUIMBY CTPAaTEriyHOrO MEHEKMEHTY €
YIPaBIIHCHKHUI TPOLEC, 10 OXOILTIOE aHai3 CepPeIOBHILA,
PO3pOOKY JTOBrOCTPOKOBHX IIijicH, (pOpMyBaHHS IUIaHIB 1
KOHTPOJIb 1X BUKOHAHHS. /711 OHNalH-0i3HECy cTpareriv-
HUHA MEHEIKMEHT 30CEPEe/KYEThCSI Ha: CTBOPEHHI HOBHX
Oi3Hec-Mofernel, ypasiiHHI pecypcaMy, MacmTaOyBaHHI
omepartii Tomio [5].

CrpareriyHuii MapKEeTHHI, JOCTIIHUKA Yy PoOOTi [6]
BU3HAYAIOTh SIK PO3POOKY Ta BIPOBA/PKCHHS MapKETHH-
TOBHX CTparTerii, CHpsIMOBaHMX Ha BHSBJICHHS PHHKOBUX
MOYKJIMBOCTEH, 3alTy4CHHS KITI€HTIB 1 MiIBUIICHHS JIOSITh-
HoCTi. OCHOBHHUH aKIIEHT POOUTHCS HA PO3YMiHHI MTOTPed
CTIOKMBAYiB 1 CTBOPEHHI KOHKYPEHTHHX IlepeBar uepes
e(eKTUBHUN MapKETHHT.

MiHAMBICTh TEHICHLIH PUHKY Ta MOTPEeOd CHOXHBA-
YiB, HIBUJKI TeMITH Oi3HEC-TTPOIIeCciB, CKOPOUCHHS Yacy Ha
KOMYHIKAIlif0 3 TIOKYMIISIMH, HEOOXiMHICTh B MOCTIHHOMY
aHaJTi31 BEJHMKOI KUTBKOCTI (haKTOPiB 30BHINTHBOTO CEpel-
OBHIIA, BCE 1I€ OOIPYHTOBYE HEOOXIIHICTh 3aCTOCYBaHHS
IHTCPHET-TEXHOJIOTIA B MapKETHHIOBIH isSIBHOCTI Iij-
npueMCcTBa. B JaHuil yac iHTEpHET-TEXHOJIOTI] aKTHBHO
3aCTOCOBYIOTBCSI B TIEPEIOBHX YKPAiHCBKUX MIATPHEM-
CTBax IS MATPUMKH OaraTboX HaNpsMKiB Oi3HeCy: cTpa-
TETIYHOTO IUIAHYBaHHS, MPOTHO3YBAaHHS, OIOKETyBaHHS,
PO3pOOKH KapT MOKAa3HHKIB, OOJIIKy BUTpAT Ta IOXOIIB,
aHaJi3y CTAaTHCTUYHMX JaHUX Ta MOHITOPHHIY PUHKOBOT
curyarii. PO3BUTOK MapKeTHHIOBOi IisIIBHOCTI B MEpEKi
IarepHer chopMyBao Take MOHATTS, SIK IHTEPHET-MapKe-
THHT, IO XapaKTEePU3YEThCsl BUKOPHCTAHHAM YCIiX acrek-
TiB TPaIUIIIHHOTO MApKETHHTY B [HTEpHETI, 3 METOIO TIPO-
JIKy TIPOAYKTY UM TIOCIYTH CHOKUBAa4YaM Ta YIpPaBIiHHS
B3a€MOBITHOCHHAMH 3 HUMH [7].

[HTEepHET MapKeTHHT, sIK 3a3HaUeHO B po0oTi [7], e, 1o
CYTI, aHAJIOTTYHUH KOMIUTEKC A1l KIIACHYHOTO MapKETHHTY,
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3 OJIHIEIO0 MPHUMITKOIO: SIK PUHOK PO3INISAAETHCS OHJIANH-
IIPOCTip, a MiCIIe MPOAXKIB — CANUT MiANPHEMCTBA.

[NopiBHsTPHA XapaKTepUCTHKA peai3aiii B OHIIAIH-
0i3HEC] CTpaTEerigHOr0 MEHEHKMEHTY Ta iHTepHET-MapKe-
THUHTY HaBe/IEHO y Tabm. 1.

MapKeTHHIOBa [isUTbHICTE B IHTEPHET-CEPEIOBHIII
Ma€ IIMPOKUH 1 PI3HOMAHITHUH TEepeslik TEeXHOJIOTIH, sKi
OHJIAIH-pUTEINIEpH MOXYTh 3aCTOCOBYBAaTH JIO PI3HHX
aCIIeKTiB CBO€i MisUTBbHOCTI. BumatHmii excriept y cdepi
MapKeTHHTOBUX TexHOoTiit CkotT BpiHkep, skwmii mocii-
IDKY€ €BOJIOLII0 MapKeTHHIOBUX TEXHOJIOTIH Ta iX BILIMB
Ha Cy4yacHe MapKeTHHIOBE YIPaBIIiHHS, Y CBOTH poOoTi [2]
CTBEpKYE, 10 MapkeTHHroBi TexHoiorii (MarTech) — ne
Halip mUQpPOBUX IHCTPYMEHTIB, IIAT(HOPM, IPOrPaMHOTO
3a0e3MeUeHHs Ta TEXHOJIOTIH, SKi BUKOPHCTOBYIOTBCS IS
IUTaHyBaHHS, peaji3alii, aBToMaTn3allii, MOHITOPHHTY Ta
onTHMi3amii MapKeTHMHroBUX Kammanid. LI TexHomorii
JIO3BOJISIIOTh MapKeToyioraMm e()eKTHUBHIIIE H0CIraTH CBOIX
LJIeH, aganTyBaTuCsl A0 3MIiH y TOBEIIHII CHOKHBAUiB i
MaKCHMI3yBaTH Pe3y/IbTaTHBHICTh MAPKETHHIOBUX 3aXO0IIB.

OCHOBHUMH OCOOJIMBOCTSIMH TEXHOJIOTiH B 1HTEpHET-
MapKeTHHTY €:

1. ABTOMarHu3aIlis MpoIEeCiB — aBTOMATH3AIlis 3aBIaHb,
TakUX SIK email-po3CHiKy, YIpaBIiHHA KaMOaHIIMHA Ta
aHaJITHKA.

2. Iepconauizailiss — BUKOPUCTAHHS JAHUX JISI CTBO-
PEHHS IHMBI Iy IbHUX MPOTIO3UIIIH JUIsl KOXKHOTO KITIEHTA.

3. [lIBuaka aHamiTHKA Ta BUMIPIOBAaHICTh — 30ip Ta aHa-
Ji3 JaHUX PO CMAKH Ta MOOaKaHHS CHIOKHBAYIB, & TAKOXK
OIiHKa e(eKTUBHICTh KaAMIIAHI y pPEeXUMi peasbHOTO
qacy.

4. Tnrerpatist KaHaJIIB — Y3ro/DKEHE BUKOPUCTAHHS Pi3-
HUX KaHaJIIB KOMYHIKalii (BeOcalTH, cormMepexi, email,
MOOLITBHI JONATKH).

5. lllBunka ajzanramisi — MOXJIUBICTD MHUTTEBO pea-
TYBaTH Ha 3MIHH Yy TOBEIIHII CITOXXHBAaYiB a00 PHHKOBI
TPEHIH.

TexHoorii iHTepHET-MapKETUHTY MalOTh CBOE CIIEIH-
(biuHe mpU3HAYEHHS, SIKI MOXKHA KiTacH]iKyBaTH 3a AEKiIb-
KOMa OCHOBHUMH Karteropismu (tadi. 2).

Tabmuus 1

IopiBHAIbHA XapaAKTEPHCTHKA CTPATETiYHOT0 MeHETKMEHTY Ta IHTepHeT-MapKeTHHTY B OHJIaiiH-0i3Heci

yrpaBIiHHS Oi3HECOM.

No Kpurepii Crpareriunnii MeHeIKMEHT InTepHeT- MApKETHHT
1 | doxye Bes nisupHicTb 613HeECY: pecypcH, oneparii, OpieHTalisl Ha pUHOK, KJII€HTIB 1 IPOCYBaHHs
Y TEXHOJIOT'1. MIPOJYKTIB.
Jl0oBrocTpoKoBe 3pOCTaHHs Ta yTPUMaHHS L
N 3arydeHHs, yTPIMaHHS KII€HTIB, ITiIBUIICHHS
2 |Mera KOHKYPEHTHOT IepeBaru uepes e()eKTHBHE

BITI3HABAHOCTI OpEH/TY 1 JIOSUTBHOCTI.

3 | IHcTpymenTH

SWOT, PESTEL, VRIO, Balanced Scorecard,
ERP-cucremu.

SEO, PPC, comianbHi Memia, KOHTECHT-
mapkeTuHr, Big Data, CRM-cucremu.

Yacosa
MEPCIEeKTHBA

JloBrocrpoxoBa (3—5 pokiB i OibIe).

KopotkocTpokoBa Ta cepeHbOCTPOKOBA
(3—12 wmicsuis).

5 | KitouoBi MeTpuku

PenrabenbHicTh, €)EKTHUBHICTD NPOLIECIB,
BHUKOHAHHSI CTPATETTUHHX IIUJICH.

KiienTchka J10sUIbHICTD, KOHBEPCis,
3aJTy4CHICTh, 3pOCTAHHS MTPOJIAXKIB.

6 | llpuknaam 3aBnaHb

MacrmrraOyBaHHs Oi3HeCy, pO3MINPEHHS
ACOPTHUMECHTY, aBTOMATH3Allisl OTICpalliii.

301IbIICHHS BiIBIyBaHOCTI CalTYy, 3aTydCHHS
HOBHX KIIIEHTIB, i IBUIICHHS MPOJIAXIB.

Hoicepeno: cghopmosano asmopamu

Tabmmi 2
IHCTpyMeHTH iHTepHeT-MapKeTHHTY B YIPaBJIiHHI OHJIaliH-pUTeliIepoM
Cdepa IncrpymeHnt
bep . py IIpusHaveHHst
32CTOCYBAHHS iHTepHeT-MapKeTHHTY
CRM (Customer VYipaBiniHHS B3a€MOMISIMU 3 KJIIEHTAMH, BKJIFOYAHOYM 30€pexeHHs icTopii
Vnpasninas | Relationship Management) | IOKyIOK i KOHTAKTiB.
Janumu KiieHTis | CDP (Customer Data 30ip 1 00’ €IHAHHS IaHKX 13 PI3HUX JHKEPEJT JJIsl aHAII3y MMOBEAIHKH KITI€HTIB
Platform) i cerMeHrarii.
OnTuMizanisis mepersily CcaWTy B TIONIYKOBHUX CHCTEMax 1 YHpaBJIiHHS
. SEO ta SEM ! periAny Ty y yip
ComiajibHuii KOHTEKCTHOIO PEKJIAMOIO.
MapKeTHHT Email-mapkeTunr ABTOMaru3alis email-kammaHiil i nepcoHasizanis JUCTIB.
CouianbHi Mezia IInanyBaHHs Ta yNpaBliHHS KOHTEHTOM Y COLIAJIbHUX MEpexkKax.
MapkeTuHrosa . . . . .
. . ABTOMATH3ALlisl PO3CUIIOK, YIPABIiHHS KAMITAHISIMU Ta aHAJi3 Pe3yJIbTaTiB.
ABTOMaTu3allis | aBTOMaTH3aIls
MApKeTHHTY |y o m B3aeMopist 3 KII€EHTaMU B PEXKMMI PEANBHOrO 4acy Yepe3 aBTOMATH30BaHi

BiIOBiIi.

AmnamiTika Ta

Web-ananitrika

Anauti3 TpadiKy, TTOBEIiIHKH KOPUCTYBadiB Ta KOHBEPCiii Ha CalTi.

nami Big Data ta BI O0poOka BeJUKUX 00CAriB JaHUX IJIs1 OTPUMAHHS MapKETHHIOBUX 1HCANTIB.
CMS (Content . . . .
. VrpaBiiHHSA KOHTCHTOM CaiTy Ta Horo IryOmiKamiero.
VYrpasminms Management System)
KOHTCHTOM DAM (Digital Asset 30epiranHs Ta opraHizamis OU(QPOBUX aKTUBIB, TAKUX SK 300pa)KCHHS YH
Management) BiJICO.

Hoicepeno: cghopmosano asmopamu
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Ha croroaHimHiii 1eHb OHJIaH-013HEC aKTHBHO BHKO-
PHUCTOBY€ Cy4acHi MApKETHHTOBI TEXHOJIOT1, 00 3aJTydaTu
KITIEHTIB, MIIBHUIYBaTH ¢(PEKTUBHICTH KaMITaHii i 3a6e3rre-
qyBaTH KOHKYypeHTHI iepeBaru. Cepen HalOUIbII epeKTHB-
HUX IHCTPYMEHTIB BUIUIAIOTH KiJibKa Kateropiit [1]:

Texuosorii aBromaTm3aiii, Taki sk CRM-cucremu,
aBromaru3oBani Email-poscunkn Ta uar-00TH, 3HaAYHO
CHpoIyIoTh pyTuHHI 3aBaanHs. CRM-cuctemu (Hampu-
kmax, Salesforce, HubSpot) m103BONSIOTE €QEKTHBHO
VIOPaBIATH KIIEHTCBKUMU JaHUMH, a aBTOMAaTH30BaHi
Email-xammanii 3a6e3neqyioTs HepCOHANI30BaHIH MTiAX1T
JI0 KOXHOTO KiieHTa. Yar-0otu, Hanpukian Drift, cnpus-
I0Th 111J1071000BOMY IIIBUIKOMY OOCITyTOBYBaHHIO KITI€HTIB.
L1i TexHOMOTIT €EKOHOMJISITH YaC, I IBUILYIOTH JIOSIIBHICTD 1
30LIBIITYFOTH KOHBEPCIi.

s 300py, aHamizy Ta BUKOPHUCTAHHS BEIUKHX OOCS-
TiB JaHWX, HEOOXITHUX I MPUUHATTS OOTPYHTOBAHHUX
YIPaBIIHCHKUX pillleHb, €(EKTUBHUMH I1HCTPYMEHTAMU
BucTynaroTh Big Data Ta anamitnuni miatrdopmu, Taki
sk Google Analytics i Tableau. Taka anamiTHKa nomoma-
rae BiICTe)KyBaTH Tpadik 3MiHCHEHHS MOKYIIOK Ta BiIBif-
YBaHHS CaiiTiB, MOBEHIHKY KIIi€HTIB, €()eKTHBHICTH KamIIa-
Hilf 1 3HAXOIUTH 1HCAUTH, SIKi TOKPAIIYIOTh Pe3yIbTaTh. K
NpuKiIaa, MokHa HaBecth RFM-ananis, sikuil jonomarae
CErMEHTYBATH KIIIEHTIB 3a JIaBHICTIO, YaCTOTOIO Ta 00Cs-
TOM 3/11HCHEHHX MOKYTIOK.

Ile omHi€ro 3 KIIFOYOBUX TEHACHINHN iHTEpHET-MapKe-
TUHTY Ha CHOTOJHINIHIA I€Hh BUCTYIA€E TEPCOHAII3AIIIS.
Sk mpukIan BUAUTIMO CHCTEMY PEeKOMEHAalliii Amazon
Al, sKka BUKOPUCTOBY€ JAaHi KJII€HTIB Jyisi CTBOPEHHS
IHIMBITyaIbHUX ITPOTIO3MIIH, 110 MiBHUILYIOTH CEPEIHIO
BUPYUKY BiJI IPOIaXKy Ta CTUMYJIIO€ 3/{iHCHIOBaTH TOBTOPHI
MOKYIIKH CIIOKMUBadaMu. [yt mimoioro po3yMiHHS MOBe-
TIHKH CIIOKUBa4a, 3acTocoByioThess CDP-mmardopmu,
Taki Ak Segment, sKi IHTETPYIOTh JaHi 3 Pi3HUX JHKEpen Ta
(hopMyIOTh TOPTPET CMAKIB OKPEMOTO TOKYIILIS.

Jnst 3airydeHHsT aynuTopii, BaXKJIMBUM KaHaJIOM 3ajIH-
LIAlOThCS  COIallbHI Menia — IUarpopMH Ha 3pa3ok
Hootsuite i Buffer. BoHr 103BOIISIIOTE YIIPaBIsTH KOHTEH-
TOM 1 peKIAMHIMH KaMTaHisIMA. [HCTpyMeHTH 1H(IIOeHC-
MapKeTHHTY, Yepe3 CIIBIPAIIIO 3 JIiAepaMu TyMOK JOITOMa-
rae OymyBaru 10Bipy a0 Openny. [IpeacraBieHHs TOBapy y
¢dopmari Bimeo Ha YouTube a6o TikTok 3HauHO 301TBIIYyE
3aTy4CHICTh KITI€HTIB.

SEO-ontumizanist 3abe3nedye TOBrOCTPOKOBHH Opra-
HigyHAN Tpadik, Toxi sk PPC-pexmama (Google Ads, Bing
Ads) mo3Bonsi€ MBHUIAKO 3aiTydaTd KITI€HTIB depe3 Tapre-
ToBaHi kKammanii. L{i TexHonorii epekTHBHO MpaIoTh Y

MO€/THAHHI, 3a0€3MeYyIouH SIK IIBHUJIKI pe3yJbTaTd, Tak i
CTaOUIBHUHN TOTIK KITI€HTIB.

[HTepakTHBHI TEXHOIOTII, Taki sk gomoBHeHa (AR) i
BipryamsHa (VR) peanbHICTh, CTBOPIOIOTH YHIKaTbHHHA
JIOCBI JUISL KITI€HTIB. SICKpaBUM NPUKIAIOM BHCTYIIAE
IKEA Place, mio 103Bojsi€ Bi3yaiizyBaTd MeOJi y Biac-
HOMY IIPOCTOpi 3a JIOMOMOTIOI0 JIOTIOBHEHOI PeajbHOCTI
(AR). IurepakTHBHI BIKTOPMHH Ta OIMTYBAaHHS TaKOX
CIIPHSIOTH 3aTyYCHHIO KIIIEHTIB, JIOal04H eJIEMEHT I'PH Y
B3a€MOJIIIO.

TexHOMOT11 IHTEpHET-MAaPKETHHTY € BaYKIUBUM IHCTPY-
MEHTOM JIsI CYYaCHUX OHJIAMH-PUTEIIEpiB BOHH 3a0e31e-
YyIOTh aBTOMAaTH3alli0 TPOIECIB, MOKPAILEHHS MepCoHa-
Ji3anii Ta JeTanbHy aHAJIITHKY PEe3ylbTaTiB. YCIIimiHe iX
3aCTOCYBaHHs JI03BOJISIE Oi3HECY HOCAITH KOHKYPEHTHHX
nepesar y udpoBomy cepenoBuili. OqHak BUKOPUCTAHHS
MarTech norpebye iHBecTHHIN y TEXHIUHY iH(ppaCTpyK-
TYpy, HaBUaHHSI KOMaH/M Ta yrpaBiiHHs nanumu [4; 5].
Hamu Oyno nocimipkeHO OCHOBHI IEpeBard Ta HEJONIKA
3aCTOCYBaHHS TEXHOJIOTIH IHTEpHET-MapKETHHTY ITiIpH-
emcTBamu (Tadm. 3).

EdexTuBHICTE  TEXHONOTIH  IHTEPHET-MapKETHHTY
3aJIeKATH Bifl IXHBOI 3aTHOCTI aAanTyBaTUCA A0 MOTPeO
OHJIaH-013HECY Ta KJII€HTIB. ABTOMAaTH3allisl, TIEPCOHAI-
3alis, aHAITHKA, coriansai Meaia Ta SEO € HaiiBakIuBi-
MIMMH HanpsIMKaMu JUIsl OHJaiiH-0i3Hecy. Bukopucranus
UX TEXHOJOTI I03BoNsA€ Oi3HeCy HOCATaTH Kpallux
PE3yNbTaTiB, CKOPOIYBATH BUTPATH 1 CTBOPIOBATH YHIKAIb-
HUH KIII€EHTCHKUNA JOCBI.

BucHoBku. B cyuyacHux ymoBax IIBHJKOI ajanTa-
il Oi3Hecy 110 OHJAMH-(QYHKIIOHYBaHHS, MapKETHHIOBI
IHTCPHET-TEXHOJIOTIi BiIiIrParOTh KIIFOYOBY POJIb Yy (POPMY-
BaHHI e(DEKTUBHUX CTpaTerii PO3BUTKY OHJIAH-Oi3HECY.
BukopucTaHHs aBTOMaTH3aLi], aHAJTITHKH BEIUKUX JaHHX,
nepconanizaiii, SEO, PPC, comianpanx mMenia Ta iHTepaK-
TUBHHX IHCTPYMEHTIB J03BOJISIE HE JIMIIE 3a0e3reuyBaTu
KOHKYPEHTHI IepeBary, aje i JocsAraTh BUCOKHX ITOKa3-
HUKIB €()EeKTUBHOCTI B YMOBaX JMHAMIYHOTO LU(POBOTO
CepeIoBHIIIA.

JlochmipkeHHS TMIATBEPAMIO BaXKJIMBICTE 00’ €THAHHS
€JIEMEHTIB CTPATEriYHOTO YMPABIIHHSA Ta CTPATETIYHOTO
MapKeTHHTY, aJUKe IHTerpallisi TeXHOJIOTIH IHTepHeT-Map-
KETHHTY 3HAYHO MIiJBHUILYE 3[aTHICTh KOMITaHIH ajanty-
BaTUCS JI0 3MiH PUHKOBUX YMOB 1 BIIO100aHb CIIO’KUBAYIB.
Pa3oMm i3 TUM, CTpaTeridyHuii MEHEIDKMEHT 3a0e31euye J0B-
TOCTPOKOBY CTaOINBHICTD Ta 3pOCTaHHA Oi3Hecy, (hopmy-
104M OCHOBY ISl BUKOPHUCTaHHS MapKeTHHTOBUX IHCTpY-
MEHTIB.

Tabmuis 3
IlepeBarn Ta HeAOTIKH 32CTOCYBAHHS TEXHOJIOTii iHTepHET-MAPKETHHTY
NNEPEBAT'H HEJOJIIKA
. CKopoYeHHs yacy Ta BUTpAT Ha . [HTerparis Ta miATPUMKa CKIIaJHUX
EdexTuBHICTH p Y P Bucoxka Bapricth pal Arp A
BHUKOHAHHS PyTUHHHX 3aBJlaHb. waTGopMm Moke OyTH JJOPOTOH.
Iepconaizanis MOoXHBICTh CTBOpIOBATH YHiKaNbHI | HeoOXigHICTh BukoprcTaHHS HOBUX IHCTPYMEHTIB
p IIPOTIO3MLIT ISl KOXKHOTO KITIEHTA. HaBYAHHS BUMarae HaBHYOK 1 3HaHb Bl KOMaH/IH.
. . MapKeToJIor MOXKyTh TOYHO
BumiproBanicts . : .y
SVIETATIE OILIIHUTH e(DEKTUBHICTH KaMITaHil 3 . . q . 60 Bi .
pesy. 3ABJISKH aHATITHIHIM Tathopmam. | SISKHICTD Bil M3bKA SKICTh a00 BICYTHICTb 1AHUX
— JTAaHUX 3HIKYE e(DEeKTUBHICTH TEXHOOT1H.
. Jlerke MacmTabyBaHHsI KaMIaHii
MacmtaboBaHiCTh . .
TUTSL OXOIIIEHHSI O1TBIIOT ayIUTODii.

Hoicepeno: cghopmosano asmopamu
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KoMrutekcHUI miaxia, M0 MOETHYE CTpATEeTiyHe ILia-
HYBaHHS Ta IHTEPHET-MapKETHHTI, € HEOOX1THOIO YMOBOIO
JUISl JIOCSITHEHHSI CTIHKOTO PO3BUTKY OHUaiiH-0i3Hecy. Lle
0COOJMBO aKTyaJbHO B YMOBAX 3pPOCTA0Y01 KOHKYPEHIIil
Ta nudpoBoi TpaHchopMariii, Ki BUMAraroTh BiJl KOMIa-
Hilf THYYKOCTI, IHHOBALlIHHOCTI Ta Opi€HTalil HAa KIIi€HTA.

[Mopanbun JOCHiUKEHHS MOXYTh OyTH CHpSIMOBaHi Ha
BUBUCHHSI CKOHOMIYHOI €(EeKTUBHOCTI BIIPOBA/DKCHHS
MapKETHHTOBUX TEXHOJIOTIH y PI3HUX Taly3sx Oi3HEeCy Ta
aHaJIi3 BIUIMBY HOBITHIX TEXHOJOTIYHHX TPEH/IB, TaKUX
SK IITy9HUH 1HTEJEKT 1 OJIOKYEH, Ha CTpaTerii pO3BUTKY
OHJIaHH-PUTEWIIEPIB.
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